
:7rorn fhe :l)ejk of- --
MRS. ELIZA K. p ASCHALL, 

Oc t o ber 27, 196 7 

TO: Ann Moses , Execut iv e Secretary 

Mayor I van Al len , J r , 

Here is a " progress " ( ?) report on o u r 

effort s t o h e lp i n the 2 cases regarding 

trailers wh i ch were referred to us from 

the Mayor ' s offic e . 

I 'll report i t t o the Co mmiss i on , bu t 

wa nted you to ha v e t his. So rry it ha s 

taken so l ong, b u t visits had to be 

arranged when everybody was off from work, e tc . 



dll('Z.'1. 'J/'wma,1 d/- . §ib,1.on 
1646 dll(t . <.Pa'Z.an cRd., d\J. <W. 

cf/-tLanta, §a. 30327 

Thursd y 

Doar Mayor l l en , 

Ju s t a l in to t e l l you t hat I t h i nk it 

wus a s troke of genius on your part t o est abl i h 

Communi t y Rel ations CoL i s ion her a year 0 0, and 

t on to gi v th m "cart - bl anch II t o do tho thin s , 

and hold t h meet ings t hy t hou h t w re i n t l pub

lic int rest ! I thi nk th.0i r achievom nt hav been 

truly r markable ! 

I particularly int r stcd b cauoe I 
.. 

mov d here from Lo An 1 s , whcr w h d had 

County Co · ssion on Human R lntions , v r sine th 

"zoot- suit" do.y .... . but thy wer not only "h - atrun' 
' 

no on ver _listen d to th m! 

I sat and look d at you th oth r ni ,ht , 

at the United No ro Colle 

how much I admir d you. 

Fund dinn r , and thou ht 

B st R ards t p_ ~ SOf\ 
s:> o<O'<~~ \3 ''° 



lnJ CITT DAU,. .trL.t.N!'A GrDBCIA IUN T£UPUONlf '°"'"' &:D'. UI 

September 26, 1967 

Ma yor Ivan Allen, Jr. 
City Hall 
Atlanta, Georgia 

De ar Mr. Allen: 

Just a note to congratulate y ou upon 
Abe Goldstein Human Relations Award. 
to be able to attend the banquet and 
the tribute to y ou. 

receiving the 
I was delighted 

to take part in 

Sincerely , 

SI,· 
( Mrs. )~ za K. Paschall 
Execu t ive Direc t or 

EKP :mt 



FORM 25-4 

ROUTE SLIP 

TO: 

FROM.: lyao Alle--a,--Jr. 

D For your information 

D Please refer to the attached correspondence and make the 

necessary reply. 

0 Advise me the status of the attach e d. 

) 



ATLANTA, GEORGIA 

PHONE 522- 4463 

From Betty Robinson 

FORM25• 7 

July 13, 1967 

12:50 p.m. 

Ann: 

Eliza Paschall brought this little note down 
and left a message for you She would like 
the Mayor to write a letter~his Rev. Maddox 
expressing appreciation to him for setting up 
the meeting on Monday night •••• this was a 
meeting of the Community Relations Commission 
and the citizens in that area. She gave me no 
further information about the mee ting . 

Linda 
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ROUTE SLIP 

FROM: Dan E. Sweat, Jr. 

D For your information 

0 Please refer to the attached correspondence and -make the 

necessary reply. 

0 Advise me the status of the a ttached. 

FOR M 25-4-S 
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TELEP HONE MESSAGE 

To __ ____,,_a...L.....L.~"----'--"--------

Name-.~ 'P-'=F--"~ '-'----=' '----'-----'--~ ~ ~ 

Telephone No. _________________ _ 

D Wants you to call 

D Returned your call 

D Is here to see you 

gGame by to see you 

D Left the following message: 

Mrs. Paschall sent him in here to see about 

getting a letter from the Mayor to Fort 

McPherson requesting the use of a bus to 

transport some children to the ball game 

tomorrow. He will come back late r with 

more details. 

Date: __ ?~/4~~-~ ____ T ime / :3D --th-til ./ p.m. 

By-----~~ --------

FORM 25•5 
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The Hon . Iv ~- Al l e • , ~~yor, 
City H 1 1 , 
Atl aAt ~ , G~. 30303 



675 S HERWOOD ROAD, N . E . 

ATLANTA. GEORGIA 30324 



FO RM 25-4 

TO: 

FROM: 

~ ROUTE SLIP 

~.( o&~4 / ~ ~ 
Ivan Allen, Jr. ~ ~ ~ - '" 

D For your inform a tion 

D Please refer to the attached correspondence and make the 

necessary reply. 

D Advise me the status of the attach e d. 



OMMUNITY RELATIONS COMMISSION 
ESTAIJU!JIIED DJ' Tll£ IIIAJ'OR AND TII£ BOARD or A LDBBMB."J, NOVKJIDER. JHI 

J:NJ CITY 11AU.. ATL.A.IU'A GltOBt:IA UUJ T£t.EJ>ll0NB Ju-uu En. UJ 

May 16, 1967 

Mayor Allen, 

Attached for your information are some notes 

taken at the Saturday, April 8 session of the 

Georgia State Advisory Committee of the Li. S. 

Commission on Civil Rights regarding Housing in 

Atlanta. 

Sincerely, 

Eliza Paschall 



FORM 25·4 

TO: 

FROM: Ivan Allen, Jr. 

D For your information 

D Please refer to the attached correspondence and make the 

necessary reply. 

0 Advise me the status of the attached. 



OMMUNITY RELATIONS COMMISSION 
£3rADU3IIED BY THI& IIA:r'OR AND 7'11£ DOAnD 0 1' ALDEBMEN, HOVlfll:BER. uu 

,to:, CITY HALL, AJ'UNJ'A GltOllCU I OJOI T Et.El'llOHE IIS-.UII E%T. UJ 

May l, 1967 

Mro R. Earl Landers 
Administrativ e Assistant 
Ma yor's Office 
City Hall 
At lanta, Georgia 

Dear Mr . Landers: 

I want t o express to y o u my great appreciation for your 
presence a t the mee t ing Tuesday e ven ing, April 25. 

As we have e x plained to each of the Department Heads 
t hat attende d the meeting, we were s i mpl y responding t o 
t he requests o f re s i dents o f t hese areas t o arrange f o r 
them t o meet with a ll o f y ou at the same t imeo 

We appreciate the cooperation which we have received 
from you, and look f orward t o our continued associatio n . 

EK P/mt 

Sincer ely , 

s ( ,'·1r-
(Mrs.) Eliza Ko Pas chall 
Executive Di recto r 



FORM 25-4 

TO: 

ROUTE S/9' 

d a-rJ ~~-
I 

FROM: Ivan Allen, Jr. 

~ or your information 

~ D Please refer to the 

necessary r eply. 

atta hed correspondence 

0 Advise me the a tus of the a tta ch ed. 

and mak e the 



FORM 25- 4 

TO: 

FROM: Ivan Allen, Jr. 

D 

For your information) 

Please refer to the ttached correspondence and make the 

necessary reply. 

D Advise me th status of the attached. 



ATLANTA 

COMMUNITY 

RELAT ONS 

COMMISSION 

* * * 

ESTABLISHED 
by the 

MAYOR 
and the 

BOARD OF ALDERMEN 
of 

ATLANTA 

November, 1966 

* * * 

City Hall 
Atlanta, Georgia 30303 

Telephone 522-4463 



PURPOSE OF THE COMMISSION 

(From the Ordinance creating 
the Commission) 

"To foster mutual understanding, 
to lerance, and respect among al I 
economic, social, religious, and 
ethnic groups in the City .••.. 

"To aid in pe rmitting the City of 
Atlanta to benefit from the fulles t 
reali zation of its human resources ... 

"To investigate, discourage and 
seek to prevent discriminatory 
practices against any individual 
because of race, color, creed, 
religion, national origin or 
ancestry ..... 

"To attempt to act as conciliator in 
controversies involving human 
relations ..... 

"To recommend to the Mayor and 
Board of Aldermen such ordinances 
as wi II aid in carrying out the 
purposes of this Ordinance ..... " 



MEMBERS OF THE COMMISSION 

(Appointed by Mayor Ivan Allen, Jr., 
and approved by the Board of Aldermen) 

Mr. T. M. Alexander, Sr. 521-0549 
208 Auburn Avenue, Northeast 

Mr. R. Byron Attridge 525-0484 
Trust Company of Georgia Bui I ding 

Mrs. Sara Baker 627-8193 
928 Park Avenue, Southeast 

Miss Helen Bullard 577-3600 
Toombs, Amisano & Wells 
70 Fairlie Street, Northwest 

Mr. R. J. Butler 524-5001 
250 Tenth Street, Northeast 

Mr. Robert Dobbs 622-0919 
2455 Abner Place, Northwest 

Mr. Hamilton Douglas, Jr. 522-2200 
National Bank of Georgia Building 

Mr. Clarence G. Ezzard 627-1187 
245 Atlanta Avenue, Southeast 

The Atlanta Community Relations 
Commission meets the fourth Friday 
in each month at the City Hal I, 
l : 30 p . m . , Room 22 

Mr. Joseph Haas 525-6141 
1116 First National Bank Bui I ding 

Archbishop Paul J. Hallinan 
Catholic Archdiocese of Atlanta 
P. 0. Box 12047, Northside Station 

233-2148 

Mr. Irving K. Kaler, Chairman 
1820 Fulton N'!tional Bank Building 

525-6886 

Mr. Al Kuettner 873-3 823 
675 Sherwood Road, Northeast 

Dr . Robert E. Lee 874-8664 
Lutheran Church of the Redeemer 
731 Peachtree Street, Northeast 

Mr. Roi land Maxwel I 522-1300 
Davison's, 
180 Peachtree Street, Northwest 

Mrs. Fred W. Patterson 233-1624 
2959 Andrews Drive, Northwest 

Rabbi Jacob M. Rothschi Id 873-1731 
The Temple 
1589 Peachtree Road, Northeast 

Al I ACRC meetings are open to 
the public and you are cordially 
invited to be present at any 

meeting 

Mr. M. 0. 11 Buzz II Ryan, Genera I Manager 
Marriott Motor Hotel 
Courtlarid at Cain Street 688-6500 

Mr. Jack Sells 355-4311 
1416 Hi II s Place, Northwest 

Mrs. Mary Stephens 766-5001 
2840 Dearwood Drive, Southwest 

Rev. Samuel Williams 688-0206 
Friendship Baptist Church 
437 Mitchell Street, S.::,uthwest 

**********************************~ 
* Executive Director: 
* Mrs. Eliza K. Paschall 

522-4463* 
ext. 433* 

*********************************** 

Ex Officio Member: 
Mr. Sam Massell, Jr. 521-1694 
Vice Mayor, City of Atlanta 
40 Pryor Street , Southwest 

The Commission office is at City 
Hall, 12th floor. Call 522-4463, 
ext. 433, for further information 
regarding programs of the Atlanta 
Community Relations Commission 



Ivan All en, Jr., Mayor 

ATLANTA, GEORGIA 

PHONE JA. 2•4 463 
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THE SOUTHE R N 

Atlanta Mayor Will Receive 
HumanRelationsAwardSept.23 

Atlanta Mayor IV'an Allen Jr. 
is to be the r ecipient of the 1967 
Abe Goldstein Human Relations 
Award at a banquet Saturday 
evening, September 23. It ·,vas an
nounced by the Awards Com
mittee of the Atlanta Division of 
the Anti-Defamation League. 

Co-ohai,ring ~he {!Ommi.t,tee. 
composed of Atlanta member:; of 
the Southeaster n Re5iom1l Ad
visory Board of · the ADL and 
other Jewish community leader
ship, ar e M. William Breman, 
Ben Hyman, Irving K . Kaler and 
Ben Massell Jr. The chairmen in 
a nnouncing the c o mm i ttee's 
choice cited the Mayor's "courag
eous leadership in 1,eeking to 

,arsha l all of Atlanta's human 

resources to conkont today's 
prP.s.;ing social problems." It is 
the feeling of the Committee that 
"his dete:rnnined leadership points 
the way for At1anta to become, 
in •the eyes of all, a true City of 
Progre.;s." 

The committee stated, ''The 
Mayor's many contributions to 
better human relations in our 
community span a number of 
years and show h is deep concern. 
He was -the only chief executive 
from a Southern city to -testify 
in behalf of a F eder,al public ac
commodations law. He wa•.;: in
st rumental in the creation of At
lanta's C om m u ni,ty Relations 
Commission, charg-ed with among 
other responsibilities, translating 

'This is the one 
the experts rate 
"best by far"! 

the problems of the city's de
pr essed areas into corrective ac
tion. He created the Housin·g Re
sources Committee to develop low 
income housing through private 
enterprise and public housing to 
help alleviate slum housing. He 
is urging passage of the Presi
dent's !fair hou sing bill." 

Mr. Kaler, the ADL Commit
tee's spokesman, stated, "We are 
pleased to honor ::.\'1-ayor Ivan Al
len for hi·.;; creative efforts t o 
solve our complex urban prob
lems.'' 

The Abe Goldstein Human Re
lations Award wasi established by 
the Atlanta ADL ComrnEtee to 
honor Abe Goldstein , president of 
Prior Tire Co., who is a m ember 
of the or.ganization's board, and 
has devoted himself t o ::eligious 
and racial am ity. The award is 
presented yearly to an indivi,:Iu al 
or organiza trion making a con tri
bution .to .. better intergroup rela
tiom in the City of Atlanta . The 
1966 recipient was Mayor FAn 
eritus William B. Hartsfield. 

The award banquet is sc.hed
uled for 7:00 p. m. a t the Stand
ard Club. 

Streve Bat Mitzva 
Mr. and Mr.;. Arthur Streve of 

Atlanta cordially invite their 
friends ,and relatives to attend 
the Bat Mitzva o.f their daugh
ter, Amy Beth, at 8:15 p. m . 
Friday, Sept. 8, at Ahavath 
Achim Synagogue. No cards. 

Alhadeff Bar Mitzva 
Mr. -and Mrs. Charlie Alhadeff 

of Atlanta cordially invite the ir 
r elatives and friends to a ttend 
the Bar Mitzva of their son, Sam
uel Jack, a t 9:00 a . m. Saturday, 
Sept. 9, at Or VeShalom Syna-
ogye. Mrs. H . Wolf is Samuel's 

--
Page Nhie· 
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gmr~Jemann 
EARLY? -NO! house 

ARRANGE FOR 

Fo~
O
~ u r BANQUETS 

Private FINEST FACILITIES 20-525 

Holiday Part ies Sales & Executive Business 
and New Year's Meetings, H ospitality Recep

Eve Ball tions, Parties - 4 exciting 
Room for 20 new Banquet and Display 

to 500 r ooms. 

Featuring 
unique ou tside 

Catering 
Service 

t o 
Home, Office 
or Plant etc. 

for 20 to 5000 
Guests 

For Truly "Special" Weddings, Showers, 
Confirmations or Theme Parties 

870 Peachtree Street NE 874-3519 
at Atlanta Cabana Motel 

Announcing Ne·w. 
ALTERATION Department 

Complete with 

FITTING ROOM 
EIXPERT ALTERATIONS 

at Pennysaver Prices 

BEACON Cleaners and Launderers 
Phone: 255-4720 
5000 Roswell Road 

Sohmer 

Phone: 255-4937 
Sandy Springs Plaza 

PIANOS 



C. G.AYCOCK 
ESTABLISHED 1916 

C. G . AYCOCK, JR. , PRESIDENT 

W . FRANK MADDEN , VICE-PRES. 

8 . C . ALFORD. VICE-PRES., TREAS. 

C . B . ROSSER, SECRETARY 

151 NASSAU STREET. N.W ... ATLANTA. GEORGIA 30303 

June 22, 1967 

Atlanta C. nity Relations comm1· ion 
a / o Mi'. Irvirtg IC.al . r 
City Hall 
Atlanta, G orgi 

PHONE 5 .21-2114 

W wi h to st· t• th t a citizens of Atl nt it i our d tr• to pt .dg · 
our up-port both citi .en nd neighbor to <lo wh t c n to improv 
condtd.ont h · r · _ · - - · · f'liOt)el'ty in the Atlanta · r · 

As _ tt•r of r coJ.'d. -· : would liM to re~lt. out _p ·wtictp tt.on in th 
Dlxu Hilla · re . We took ov:r gement of app~oxi t ly 418 unit• 
in the re tn Janu ry, 1987 . At the t w gook th manag · t it · tt 
b••n the · olicy of th• s,weviou-a owner to rent n1 v c nc p iit nt: in 
thi condition it • l ft by th · revlou• tenant and to fu•nith pint to 
the incouitng tenaat well to •ell the ineomin t•nant 8 wb _g ean. 
We 1 1 tely chan ed thie policy nd begen havi ny ml li v. c nt 
at l'tmenta red col" t.ed and have h d ·ny I thl'ee faint c,;e • an the 
pwo •-r~y aa o ,t E: ch . ro,p ctive re-1tidant . • thorcuj bly •er an.ad 
b:af ra bein ccett• raetdet n th ulliber oi ·· op1e too upy ny 
on ~litt w ovenutd ia n ef ·ort to telittv• ov t'Cl'owd d condit1ou. 

At. he op.nae of t 'rb•a• cans . 1' pl e ·· on th• 
roWid · to 1-1p •t i 1:a 1!h · .aarba • s·ttuatton. Th•'I'• ,...,. ny old 

tno s- tlve ut l>ile• which · fr th4I p~op-.rty s the tority 
of th · ,ere . doors to the 9 v ·nt•- "tt•r• broken, hanatn and th . er1en 
wire w a loo•• ·or gone. Thu• bav• •tnce 1-•n r• at~ed. •• •••l ti 

ny awni • ull•d loo•• fr th• building. We hld th••• ancho1!'ed 
••cur•lY s c.iwr• w r• ny bl'ODI\ imiow 14••• · whi~h hav ·• f.a.ce b••" 
r• 1 cad. Wt found ·• · "lo.or• in· the ep.ottmn.ta in bii · ed of v ai~ nd 

ny aink cab1net.a ad ••tai,; oi- ra J. cing.. W• r• not in · · ht n 
aay 11 aft h1aeu ha• been repaio o~ r• ·lac• but • an rt•lnly 
our• you uny of t · ·ve. Il U ou~ u •••t tn, th• City U to · 1• 

•f. • alb a tb• pro . l'ty, thb beta don. with tha c l•t• a- .rov 1 
f the -

50th -4-nniverJarg 



C.G. AYCOCK 
ESTABLISHED 191 6 

C . G. AYCOCK, JR. , PRESIDENT 

W . FRANK MADDEN, VICE-PRES. 

B . C . ALFORD, VICE-PRES . • TREAS . 

C . B . ROSSER, SECRETARY 

.June 22, 196,7 

Page two: 

PHONE 521-2114 

151 NASSAU STREET. N. W ... ATLANTA, GEORGIA 30303 

to the Scout Troop since the boys were not 16 years ol d an.d we cannot 
compensate them individua.lly . At Mr . Jordan ' s request we have ordered 
two swing sets for use by the small children. 

The resident manager of the! Si mpson Woods Apartments, James Brown, has 
done a most unusual job in keeping ~impson tfocids as one of the best 
apartment compl eaes in the City. In view of this the latter part of 

. May -we requested Mr . Brown to help ~s oversee the grounds of the Dixie 
Hilh Apartment$ and to hold conferences with the residents so that 
any complain.ts the residents may ha.ve may be brought to light . Howev r , 
this was not to be eff ctive ~ntil the middle or latter part of June 
at which ti Mr . William Bec'k n employee of the ow.n r • was to be 
relieved of his dutie . 

It wa.s, and i .s , our intent to impr.ove the gen ral condition of the 
ap rtments in D.txie Hills but as you know certain features of the 
Bett rment Program .ar at the l:e t .slow, tedious and expensive . 

We stand ready and willing to help and while we cannot speak for th 
entir rea16y field it 1 cert inly -0ur d sire to help and will assure 
you w will ende vour to do o . 

Sincerely, 

C. G. AYCOCK REALTY COMPANY 

WFM/ W. Frank Madden 

cc: ~yor Iv All n 

50th 



Pa ne 1 

LET US WRITE 
YOUR 

3-wurance 

C . G . AYCOCK , JR., PRESIDENT 

W . FRANK MADDEN, VICE-PRES . 
B . C. ALFORD, VICE - PRES ., TREAS. 
C. 8. ROSSER, SECRETARY 

PT EDMQNT DEVEI QPM'l<NT A. i\H) 1 l\H[ES'i'i\1/EN'i' CORPQDJli '.rI ON 

65 ELEVENTH ST , N .E , A'l'LANTA , GEORGT ,I\ 3D309 

INSURANCE - RENTING - SALES - LOANS 

DATE 
P R O P E R T Y T E N A N T RENTALS 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

125 LAMA...11 AVE. N. W .. 1 MOZEL HERNDON 65 . 90 

2- .j'AMES A. HEARD 65.00 

3 THOMAS GADSON 59 . 50 

4 FRED REIO , JR . 59 . 50 

5 POLLY ANNA MANUEL 65 . 00 

6 DOROIBY SCOTT 65 . 00 

7 AGNES SHEJ\R? 59 . 50 

8 SAMUEL HARRISON 59.50 

2198 PANSY ST. Nal-110 1 MARIE JA.CKSON 65 . 00 

2 MELVIN GATSON 59 . 50 

3 NATHANIEL SARRETT S9.50 

4 ALICE SMI'fH- . 5 .so -;;e~;;ut 
PRESERVE THIS STATEM ENT. VALUABLE 'IN MAKING OUT I NCOME TAX RETURNS . 

ESTABLISHED 1916 

151 NASSAU STREET, N. W. 

ATLANTA. GEORGIA 30303 

TO 

PHONE : 

521-2114 

EXPENSE COMMISSION 

. 

\ 



LET US WRITE 
YOUR 

-9ruurance 

C . G . AYCOCK, JR., PRESIDENT 

W . FRANK MADDEN, VICE-PRES. 

B . C. ALFORD. VICE-PRES. , TREAS. 

C . B . ROSSER, SECRETARY 

P'i"EDMOl\JT rnmm QPMENT AND T\\!llESIMENT COPPOR .'}.T•ON 

INSURANCE - RENTING - SALES - LOANS 

DATE PROPERTY 
T E N A N T RENTALS 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

2198 PANSY ST o NaW. 5 WILLI E HARPER 6 2 . 50 

6 Sr>..E1m01q sw,1ts . 59.50 ~'-0!- ~ I / A A ~ ,,_ 
F - / ...:> 

7 FELTON BRE~JSTER 6 2 . 50 

8 COYAL W. WEST 59 . 50 

' 9 HOLLIS M. FLETCHER 6 2 . 5 0 

10 JOHN1 JI E DOWELL 65 .00 

11 OSCAR MORGAN 62 . 50 

12 SYNELLA ALFORD 65 . 00 

13 NAMOI BARNES 65 . 00 

14 BE'ITY .Vl.OORE 59 . 50 

15 ULYSSES BAILY 62.50 

16 J iOHN DAVIS , JR a 59.50 

PRESERVE THIS S T ATEMENT. VAL UAB LE I N MAKING OUT INCOME TAX RETIIRN S . 

C.G~ ilcK 
REALT"Yl COMPANY 

,-:::,J"._J~. _;~ 

ESTABLISHED 1916 

151 NASSAU STREET, N . W . 

ATLANTA, GEORGIA 30303 

TO 

PHONE : 

521-2114 

EXPENSE COMMISSION 

I 
I 

. 

\ 
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PAGE 3 

LET US WRITE 
YOUR 

PIEDMONT DEVELOPMENT AND INVESTMENT CORPORATION 

.!J.n,jurance 

C. G . AYCOCK. JR •• PRES IDENT 

W. FRANK M ADDEN. VICE- PRES. 
B . C . ALFORD . V ICE- P RES . , T REAS. 

C . B . ROSSER . SECRETARY 

DATE 
p R 0 p E R T 

NU MBER STREET 

2 198 PANSY ST o 

y 

N ., Wo 

30 SHIRLEY PL. N . W .. 

17 

18 

19 

20 

l 

2 

3 

t,?, 

5 

6 

7 

8 

INS URANCE - RENTING - SALES - LOANS 

T E N A N T R E N T AL 
RATE PER MONTH AMOUNT PAID 

TEP@-H E Lo CARD 59 . 50 

C LARENCE WOODS 5-; . so 

AGATHA .c';LLISOf.J 59 . 50 

Jf1MES E. GJHNES 59 . 50 

~,;,· ~o~-·~ S 
,~~~ 

65.00 

JESSIE JOHNSON 65 . 0 0 

CHhPLI E TH'.OM?SOH 65.00 

G~r,· ' -.·:; ..... ...., ... \l.j,_ 1-:.Ct•i"ARD 65.00 

~-i\l~.Es :?l~UL JJ',CKSON 65 .00 

-· , "- :i;,)·-, ~ 

~:~e:~~ 65.00 

~ 1:i:: .• :.:CN :..~l'i'~'-4~PT 65 . 00 

.YOHN C. f-.!E. s !..ti: y 65.00 

PRESERV E Tt-tl ll STA T E M IEN T . \IA.LUAIIL IE I N MAKING OUT !"l i;;;O M !; TAX R l;T U R N B , 

s 
FROM 

ESTABLISHED 191 6 

151 NASSAU STREET, N . W . 

ATLANTA, GEORGIA 30303 

PHONE : 

5 2 1-2 11 4 

EXPENSE COMM ISSION 
TO 

, 

I 



PAGE 4 

LET US WRITE 
YOUR 

3-ruurance 

PI EDMONT DEVELOPMENT AND I NVESTMENT CORP . 

C . G. AYCOCK, JR. , PRESIDENT 

W. FRANK MADDEN, VICE -PRES. 

8 . C . ALFORD, VICE-PRES., TREAS . 
C . B . ROSSER, SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE PROPERTY 
T E N A N T 

RENTALS 
NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

30 SHIRLEY PL .. N .. W .. 9 

~~ 
55000 

10 EUGENE MASS 55.00 

11 J AMES SHEFF! ELD 65 . 00 

12 JERRY BAI LEY 55 . 00 

13 ~£:13~ 55 . 00 

JA EMMIE J. ~~ 55 . 00 

15 OSCAR REID 65 . 00 

16 Wi l,,Ll .'"o..:t Pe!eltE 65 .00 7~ J[)/>J•L-A.-- _,, --- , v 

17 
~~~~ 

65 . 00 

18 DORIS ANN EDWARDS 65 . 00 

19 WILLIE .., . LUKB 65 .00 

20 ~ tsB 'l 65 .oo di.- ~~~~ I-' 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETURNS. 

ESTABLISHED 1916 

ISi NASSAU STREET, N . W . 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMMISSION 
TO 

I 



i 

PAO£ 5 

LET US WRITE 
YOUR 

..!J.ruurance 

C , G . AYCOCK, JR., PRESIDENT 

W. FRANK MADDEN, VICE-PRES. 

8. C . ALFORD , VICE - PRES ., TREAS. 
C . B . ROSSER, SECRETARY 

PIEDMONT DEVELOPMENT AND INVE STMENT CORPORATION 

INSURANCE - RENTING - SALES - LOANS 

DATE PROPERTY 
T E N A N T RENTALS 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

30 SHI RLEY PLo NoW. 21 GLEN THOMAS 65 . 00 

22 LAGREE JOPES 65 . 00 

2 3 OZIE HEAD 65 . 00 

24 JIMMY PRESCOTT 65 .00 

31 SHIRLEY PLo N .. W. 1 ANNIE BARNES 65 .00 

2 ARMIETP, & ALICE SIMS 65 .00 

3 J . D. LAWSON 65 .00 

4 OLA HARPE 75 . 00 

5 CATHERINE DUNCAN 55.00 

6 CHARLIE CARLTON 55.00 

7 SHIRLEY McLUCASE 55.00 

8 

~:21~- 55 . 00 

' 
PRESERVE T HIS STATEMENT. VAL UABLE IN MAKING OUT INCOME TAX RETURNS. 

ESTABLISHED 1916 

1S1 NASSAU STREET , N. W . 

ATLANTA, GEORGIA 30303 

PHONE : 

S21-2114 

EXPENSE CO MM ISSION 
TO 

, 

\ 



PAGE 6 

LET US WRITE 
YOUR PIEDMOi"'Jlr DEVELOP~1EN1' A.1\iD Ii VES_i'/iEiff CORPORtWION 

..!J.ruurance 

C. G . AYCOCK , JR . , PRESIDENT 

W . FRANK M ADDEN, VICE-PRES. 

B . C . ALFORD , VICE-PRES., TREAS . 

C . B . ROSSER . SECRETARY 

DATE 
p R 0 P E R T Y 

NUMBER STREET 

31 SHIRLSY PL . 

38 SI-iIRLEY PLo 

RVE HIS 5 

INSURANCE - RENTING - SALES - LOANS 

T E N A N T R E N T AL 
RATE PER MONTH AMOUNT PAID 

11 .,w,. 9 HARRY WAY 75 . 00 

10 JOHN tv'ILSO 75000 

11 ANNIE RUTH GATES 65.00 

1_2 BREI,JD!\ JACKSON 65 . 00 ' 

13 EDrn\RD Pi'.\R1CES 65 .00 

14 ELENOR JAMES 65 . 00 

_5 ROSLYN BUFORi) 65.00 

16 TERRY M..450:N 65 . 00 

N. l1~ l HENRY STARGELL 65 . 00 

2 R. sru,11,':oos 6.5.00 

.., 
C.I~., J oh. 1~0N 65 . 00 :J 

,1, CHAnLES BRU:!':f~ E 65.00 

NT. VA UA MA IN Ou COME TAX RETll RN 

s 
FROM 

ESTABLISHED 1916 

151 NASSAU STREET, N. W . 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMM ISSION 
TO 

I 



PAGE 7 

LET US WRITE 
YOUR PIEDMONT DEVELOPING AND INVESTMENT CORPORATION 

~ruurance 

C. G . AYCOCK. JR . , PRESIDENT 

W. FRANK MADDEN, VICE-PRES. 

B . C. ALFORD, VICE-PRES., TREAS. 

C. B. ROSSER, SECRETARY 

DATE PROPE RTY 

NUMBER STREET 

38 SHIRLEY PL. 

S R ss 

NoW. 5 

6 

7 

8 

9 

10 

11 

12 

13 

14 

15 

16 

MENT. 

INSURANCE - RENTING - SALES - LOANS 

T E N A N T 
RENTALS 

RATE PER MONTH AMOUNT PAID FROM 

LLEWELL \'N EVANS 6 5.00 

r"t A •~ "\'I'" '"' 

i:f;Jc~~7a:: ~~~/\ 65 . 00 

RICHARD SMITH 65 . 00 

i~:IY-Rr~ 6S .00 

GEORGIA TRA~~IBLL 55 . 00 

SANDRA MAYES 55 . 00 

GILBERT DOT'SON 55 . 00 

MYRTIE MORGAN 55 . 00 

JAMES D. JONES 55 . 00 

LOUISE WALI\ER 55 . 00 

YJ\RVIN STARGILL 65 . 00 

JAMBS R. JONES 65 . 00 

UA MAKIN COME TAX RET RNS. 

ESTABLISHED 1916 

151 NASSAU STREET, N. W . 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COM MISSION 
TO 

. 

I 



PAGE 8 

LET US WRITE 
YOUR 

~ruurance 

C . G. AYCOCK. JR., PRESIDENT 

W. FRANK MADDEN, VICE-PRES . 

B . C . ALFORD, VICE - PRES., TRE,\S , 
C . B. ROSSER , SECRET,\RY 

PIEDMONT DEVELOPMENT AND INVESTMENT CORPORATION 

INSURANCE - RENTING - SALES - LOANS 

DATE P R O P E R .T Y 
T E N A N T RENTALS 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

38 .SHI ·~LEY PL . N. Wo17 DAVI D T . RICE 65 . 00 

18 NAMOE BRO'AIN 65 . 0 0 

19 MYRTLE L . FAVORS 65 . 00 

20 WILLIAM JONES 65 . 0 0 

21 CHARLES PORTER 65 . 0 0 

22 MOSES CRAWFORD 65 . 00 

23 BONNY M. WI LEY 6 5 . 00 

2 4 ,.-,'RED HENLEY 6 5 . 00 

41 SHIRLEY PL . 1-J .w. 1 ELOISE WALL 65 . 00 

2 T.HELAM CALLOWAY 6 5 . 00 

3 MYRTICE CALLOWAY 7 5 . 0 0 

4 .JAMES POWELL 75 . 00 

PRESERVE TMIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETURNS . 

ESTABLI_SHED 1916 

151 NASSAU STREET, N. W . 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMMISSION 
TO 

. 

I 



r 

PAGE 9 

LET US WRITE 
YOUR 

..!J.~urance 

C. G . AYCOCK. JR . • PRESIDENT 

W . FRANK MADDEN. VICE-PRES . 
B . C. ALFORD. VICE-PRES .• TREAS . 

C . 8. ROSSER. SECRETARY 

PIEOl-iONT DEVELOPMENT AND INVESTi"\1ENT CORPORATI ON 

INSURANCE - RENTING - SALES - LOANS 

DATE 
P R O P E R T · Y 

T E N A N T 
RENTALS 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

41 SHI RLEY PL. N. W. 5 GERALD.L NE WI LKERSON !.'>5 . 00 

6 ALFRED E .. BROWN 55 . 00 
' 

7 ALBERNIA POUNDS 55 . 00 

8 ROBERT CRAWFORD . 55 . 00 

9 ~!a ; Mi~emnJ_ 75 .. 00 
0~~o/.<V 

10 CHARLES F . STOKES 75 . 00 

11 ETHERLIN SMITH 65 . 00 

12 ROBERT WILSON 65 . 00 

13 

~°2~ 
65 . 00 

14 WILLIE HARRIS 65 . 00 

15 LILLIE MAE HC.fMPHREY 65 .. 00 

16 ~~H;~ 65 . 00 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETURNS. 

ESTABLISHED 1916 

ISi NASSAU STREET. N . W. 

ATLANTA. GEORGIA 30303 

TO 

PHONE : 

521-2114 

EXPENSE 

. 

COMMISSION 

I 



I 

I 
I 

PAGE 10 

LET US WRITE 
YOUR 

3ruurance 

C. G. AYCOCK. JR. , P RESI DENT 
W. FRANK MADDEN, VICE-PRES. 
B . C. ALFORD, VICE-PRES ., TREAS . 

PI EDMONT DEVELOPMENT AND INVESTMEN'i' CORP . 

C . B . ROSSER , SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE 
p R 0 PER . TY 

T E N A N T R E NT AL S 

NUMBER STREET RATE PER M ONTH AMOUNT PAID FROM 

-t8 MI TCHELL PL . N., W. } CREIG "1I TCHELL 65 . 00 

" ti EYMOND ImLL Y 6 5 -00 C, 

3 \\JAL.L ACE RANIG:NS 65 . 0 0 

4 GEORGE WI LXI NS 0.71,.., 65 . 00 
fl"i.AIN':' . fl.Ai 

:, LEwl:S BROOKS 65 . 00 

r.. 
fl ~-::: .. ,. ~ .,[-\13/./.. ff 65 . 00 V 

14 A ,,_., _.. • 0.A 4 A _;, IC -, ,,.. - - - -
7 W[LLIE L. LEWIS 65 . 00 

8 M. L . PJ\IGE 65 . 00 

9 LORENE SHEPPARD 75 . 00 

10 GEORGE MJ;TCHELL 75 . 00 

11 ROBERT BR/W 75.00 

12 }-J.,1\P,RY ~MJ; ~ I 75 . 00 w~ ii' DdAu.Q/L 
- PRESERV E THIS STATEMENT. VALUABLE IN MAK I NG OUT INCOME TAX RETURNS. 

ESTABLISHED 1916 

151 NASSAU STREET, N. W . 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMM ISSION 
TO 

. 

I 



?AGE 11 

LET US WRITE 
YOUR 

3-ruurance 

C . G . AYCOCK, JR., PRESIDENT 

W . FRANK MADDEN, VICE-PRES. 

B. C. ALFORD, VICE-PRES., TREAS. 

i?IEDMOi':T r,r::~JEf...0Pi\$ NT AND INVESTMENT CORP . 

C. B. ROSSER, SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE 
PR O P E R T Y 

T E N A N T 
RENTALS 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

48 S HI RLEY PL., N . W ... 13 JEROME GILES ss .oo 

13 J EROME GILES REF 5 . 0 0 

14 CHAR LES SLAUGHTER 55 . 0 G 

15 FLEETtAJOOD DUNSTON JI ) 55 . 00 0 

16 MCLARIREN HOLLIMAN 55 . 00 

49 SHIRLEY PL . l CARL JONES 65 . 00 

2 MRSo PATRIC! A BARNm 65 . 00 

3 HORACE STEVEN.S 72 . 50 

4 CHARLES GAMBLp 72 . 50 

5 BERTHA MARTIN ss .oo 

6 fl,. {f4l'M'Lft r, 
I 

7 ~uAr DUUi GbAilE 

n~~ 
55 . 00 

PRESERVE THIS STAT E M ENT. V A L U A BLE IN MAKING OUT INCOME TAX RETURNS . 

ESTABLISHED 1916 

151 NASSAU STREET, N. W . 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMMISSION 
TO 

' 



PAGE 12 

LET US WRITE 
YOUR 

~rLJurance 

C . G . AYCOCK, JR. , PRESIDENT 

W . FRANK MADDEN, VICE-PRES. 

B . C . ALFORD, VICE-PRES., T REAS . 

P! EDMONT DEVELOPMENT AND I NVESTMENT CORP . 

C. B. ROSSER, SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE P R O P ER .TY T E N A N T R E NT AL S 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

49 SHIRLEY PL. N .. W. 8 
9 ~ 

NATHAN ~1u .. t.~-mw 55 . 00 

9 EM!-tl\ BRI NEY 75 .00 

10 GEORGE HILEY 75 . 00 

11 MRS . AURILLA WATSON 65 . 00 

I 12 JOHNNIE BIJRH.ES 65 . 0 0 

13 ESTER ONES 65 . 00 

14 CURT:<S BASS 65 . 0 0 

15 FR/\NI'" N . TAYLOR 65 . 00 

16 WH:±:S: E J • C1-'.A!l'iPI ITN 
~~~ 

65 . 0 0 

59 SHIRLEY PL . N,. Wo 1 rr ·pr"~ r::- p~:x:p·e s 65 . 00 
~ r?~ .. 

2 HENRY ~ · ,pr T ON t,.(/~ .. ' l , .-. ' 65 . 00 

3 IRENE H. BURKE 72 . 50 

PRF,c;F VF THtR ST Tl!;'.M _NT_ VAL i. A.ALE' IN K N G OUT I C:0 AY RF' IIR .. 

ESTABLI SHED 1916 

151 NASSAU STREET, N . W. 

ATLANTA. GEORGI A 30303 

PHONE : 

521-2114 

EXPENSE COMMISSION 
TO 

' 

' 



' 
' 

I 
I 

I 

PAGE 13 

LET US WRITE 
YOUR PIEDMONT DEVELOPMENT AND INVEST£1"tENT CORPORATION 

..!J.ruurance 

C . G. AYCOCK, JR., PRESIDENT 

W . FRANK MADDEN , VICE - PRES . 

8 . C . ALFORD, VICE - PRES., TREAS . 

C. 8 . ROSSER , SECRETARY 

DATE PROPERTY 

NUM BER STREET 

59 SHIRLEY PL . 

RE T IS STA 

N . l!J . ~ 

5 

6 

7 

8 

9 

10 

!l 

12 

13 

14 

15 

INSURANCE - RENTING - SALES - LOANS 

T E N A N T RENTALS 

RATE PER MONTH AMOUNT PAID FROM 

REV. JOSEPH ,iCLEST!: R 75 . 00 

ALONZO HORTON 55 . 00 

LEOLA PAXTON 55 . 00 

ERWIN E . MILLS 55 . 00 

~ ·".,~-~ 55 . 00 

J AMES JONES 72 . 5 0 

GENElA STANFORD 75 . 00 

Sfii')i. f'Fefe J=IF!it11C , 

77~$~ 
65 . 0 

MARIAH DAVIS 55 . 00 

RIC 1ARiJ HORTON 65 . 00 

FRANK STILLWELL 65 .00 

J . W. SANDERS 65 .00 

L IN MAKI T INCO M TAX R UR 8. 

ESTABLISHED 1916 

151 NASSAU STREET, N. W . 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMMISSION 
TO 

, 

: 



I 
I 

I 

' 
' 
I 

I 
I 

PAGE 14 

LET US WRITE 
YOUR 

_!}.ruurance 

P I E l'. \tONT -1EVELOPMENT , AND INVESTMENT CORP . 

C. G . AYCOCK, JR ., PRES IDENT 
W. FRANK MADDEN, VICE-PRE S. 
8. C . ALFORD, VICE-PRES., TREAS. 
C . B . ROSSER , SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE 
PROPER . TY 

T E N A N T 
R ENTALS 

NUMBER STREE.T RATE PER M ONTH AMOUNT PAID FROM 

59 SHIRLEY PL. N. W. J_1 ) DOROTHY TOLBERT 65 .00 

60 SHIRLEY PL . N. W. l J . STEVENSON 65.00 

2 ,JOE SCOTT 65 . 00 

3 ROBERT WALKER 65 . 00 

4 MRS . J . KEMP . 65 .00 

. 
5 HAROLD BUTLER . 65 . 0d 

6 
J~6{8~ 

65 .00 

7 HOBERT L. PEJ\VEY 65 . 00 

8 ~~5J: 5rfg_l\ffi) 65 . 00 
~ ~ ',._ ~ n AL- ,.. -:_, , , __ , ___ , ___ 

9 HOWARD L . PORTER 65 . 00 

10 

F~~ 
65 .00 

11 m%ffiq2:S! MCOOfi F .!. E 75 .. 00 

~~ 
PRESERVE THIS STATEMENT. VAt:UABLE IN MAKING OUT INCOME TAX RETURNS. 

ESTABLISHED 1916 

1S1 NASSAU STREET, N. W. 

ATLANTA. GEORGIA 30303 

TO 

PHONE: 

521-2114 

EXPENSE 

. 

CO MM ISSION 

' 



PAGE 15 

LET US WRITE 
YOUR 

_!}.ruurance 

C . G . AYCOCK, JR . , PRE SI DENT 

W. FRANK MADDEN, VICE-PRES. 

B . C . ALFORD, VICE - PRES., TREAS . 

PIEDMONT DEVELOPMENT A.ViD INVESTMENT CORP o 

C . B . ROSSER, SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE PROPERTY 
T E N A N T 

RENTALS 
NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

60 SHIRLEY PL o N oWo 1 ·~ ., , GERTRUDE WOODS 75 . 000 

13 LAURA AI KEN 75.00 

14 L.L. HARRISON 55 . 00 

15 JftMES :rHORANTON 55 . 00 

16 GEORGE M. TAYLOR 55.00 

17 ~ 4/aLA-tvu 55 . QO 

18 ROBERT -GU:fiRU ~r.4"2,.. 55 . 00 

8 SHI RLEY PL. N. W. 1 S;..\MMUEL PI ERCY 6 5 . 00 

2 I VORY WARD 6 5 . 00 

3 AUZZIE WILLIAMS 65 . 00 

4 WH .,LI g MtWS ~ 65 . 00 
ir~ a, 

5 J OHNNY MAE DUPREE 65 . 00 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETURNS. 

ESTABLISHED 1916 

151 NASSAU STR EET, N . W. 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMMISSION 
TO 

. 

' 



PAGE 1 6 

LET US WRITE 
YOUR 

3ruurance 

C. G . AYCOCK, JR., PRESIDENT 

W. FRANK MADDEN, VICE - PRES. 

B. C . ALFORD, VICE-PRES . , TREAS . 

PIEU'10NT DEVELOPMENT Arm INVESTMENT CORP. 

C. B. ROSSER, SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE 
p ROPERTY 

T E N A N T R E NT AL 
NUMBER STREET RATE PER MONTH AMOUNT PAID 

68 SHIRLEY PL. N. W. 6 WI LLIAM & WI LSON 65 . 00 

7 JOHN SHY 65 .00 

8 T.J . CARTER 65 . 00 

9 Mf.t.HONE LI GI·I'.l;' FCOT 65 . 00 

10 ROBERTA COL:f;r,,.AN 65 . 0 0 
. 

11 W&cW~~ 75 . 00 

12~ -RI~ H,'; ~ B C3eff 2'0N 75 . 00 
~ ?4a"J?////~ -- A , ~iv 

13 MAATHA BARNES 75 . 00 

14- ZELMA KITE 75.00 

15 

~i5~~~~ 
65 . 00 

l,c. 

16 ,.ARY E o ENGLISH 55.00 

17 BARBARA HADEN 55.00 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCO ME TAX RETURNS. 

s 
FROM 

ESTABLISHED 1916 

151 NASSAU STREET. N. W . 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE CO MM ISSION 
TO 

' 



L T US WRITE 
YOUR 

~ruurance 

C . G. AYCOCK. JR •• PRESIDENT 

W. FRANK MADDEN, VICE-PRES . 

8 . C. ALFORD, VICE - PRES ., TREA S. 

C. B . ROSSER. SECRETARY INSURANCE - RENTING - SALES - LOANS 

151 NASSAU STREET, N . W. 

ATLANTA, GEORGIA 30303 

Telephone 404 / 521-2114 

T E N A N T ==D=A=TE= ____ P_ R_O_ P_E_ R _ T_Y _____ , 

NUMBER ==============:!============RATEPERMONTH 

~ ~~ 

JI~~ 
~~ ;C f!)_JJ~~--

:J :m,~~ 
1 /42~ 

s ~~tr~~ 
0 Jy~a/' W........,..~ 

7 ~ 
g {f ~ ~~ 

1 !llduz£ 1:J 
J O ~ ef 

I I 'Jn7 /U-U @~~ 

PRESERVE THIS STATEMENT. VALU,I\BLE IN MAKING OUT INCOME TAX RETURNS. 

RENTALS EXPENSE 
AM OUNT PAID I FROM TO 

COMMISSION 



PAGE 18 

LET US WRITE 
YOUR 

..!J.ruurance 

PI EDMONT · DEVELOPMENT AND INVE TMEN'!' CORP . 

C. G . AYCOCK. JR ., PRESIDENT 
W . FRANK MADDEN, VICE - PRES . 
8. C. ALFORD , VICE-PRES., TREAS . 
C . B. ROSSER, SECRETARY INSURANCE -RENTING - SALES - LOANS 

DATE 
PROPERTY 

T E N A N T 
RENTALS 

N U MBER STREET RATE PER M ONTH AMOUNT PAID FROM 

69 SHI RLEY PL. N. W. 1 ~ JOHNNY B. !HEBB ss .oo 

76 . SHIRLEY PLQ N. W. l MATTIE SMITH 55 . 00 

2 AGNES ~ PBR '"J4/~ 5 5 . 00 

3 ~~ 55 . 00 
'J)J~ Qef,7 n ,/ ~A~ 

4 MRS . MATTIE BI C-GS 55 . 00 

5 CECIL !~ORRIS 55 . 0 0 

6 ~ T·~w d_luu ss . oo 

7 JESSIE MCCRARY 55 . 00 

8 MARY JENNii iGS--$'.'! ~ 1"_: r ss .co 
I 

9 O~ /J , ff~~ ss .oo v'v row 
10 &vr ·f< ~~ ON t'~L ~ ss .oo 

11 ALEX CeMPl'ON 5.5 .00 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETURNS . 

ESTABLISHED 1916 

1S1 NASSAU STREET, N . W . 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXP ENSE COMMISSION 
TO 

. 

I 



PAGE 19 

LET US WRITE 
YOUR 

..!J.ruurance 

C. G. AYCOCK, JR . , PRESIDENT 

W. FRANK MADDEN, VICE-PRES. 

B. C . ALFORD, VICE-PRES . , TREAS . 

PI EDMONT DEVELOPMENT AND INVESTMENT CORP• 

C. B . ROSSER, SECRETARY INSURAN CE - RENTING - SALES - LOANS 

DATE P R O P E R T Y T E N A N T R ENTALS 

NUMBER STREE.T RATE PER MONTH AMOUNT PAID FROM 

71-:J SHI RLEY PL. N . l\l ,..12 861':~t· 1·tf!ihtffi-R ss .oo 
r?~ ~~ 

79 SHI RLEY PL. NolrJ .. l SAR .H WH:I T.S 65 . 0 0 

2 CLEVELAJ.~D P.'!CFARLIN 65 . 0 0 

3 MYNTRICE RIGGrr,YS 65 , 00 

4, RUBIN B. P.IYI'MAN 65 . 00 

5 GENEVA Hln'CHENSON 65 . 00 

6 GRADY I-I . HARRI S 65 .00 

7 LUTHER SAWYER 55 . 00 

8 OLI VE~ s~.n.:TH 50 . 00 

9 LILLI E i'JHITE 55 . 00 

10 MELVI N ZACHARY 55 . 00 

11 BOOBY R . JOHNSON ss .oo 

P RESERVE T HIS STAT EM ENT. V A LU~ BLE IN MAKING OUT INCOM ia TA Y R~11RNG 

ESTABLISHED 1916 

1S1 NASSAU STREET, N. W . 

ATLANTA. GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMMISSION 
TO 

I 



PAGE 20 

LET US WRITE 
YOUR 

..!J.TMurance 

C , G . AYCOCK, JR., PRESIDENT 

W. FRANK MADDEN, VICE - PRES. 

B . C. ALFORD, VICE-PRES ., TREAS . 

PI EDr OiIT DEVELOPMENT AND Ii\HIRSTMENT CORP . 

C. B . ROSSER, SECRETARY INSURAN CE - RENTING - SALES - LOANS 

DATE 
P R O P E R T Y T E N A N T RENTALS 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

7 SHIRLEY PL . N. W. 12 - - 55 . 00 o:w, . .... . '-,,.&,t\; ..... c.~ d _ ,k{:t:bj '7n ft - -A- -
-v , ,. - ' 

1 .2 CHARLES BRYAi~T 55 . 00 

14 ELLI OTT DANI ELS 5 5 . 00 

2205 VERBENA ST .. N . W. 1 OSCAR RIDLEY 55 . 00 

2 EDtvI N RICHMOND 55 . 09 

3 
~+~ 

LEWIS & EWIS 55 . 00 

4 SUSAN J . SCHMIDT 55 . 00 

5 .;>OBERT E . SMITH 55 . 00 

6 LAMAR STO:·.m 55 .00 

7 JIMMY RUCI'CER 55 . 00 

8 OTIS JOHNSON 55 . 00 

2208 VERBENA S'i' . N. W. 1 BEULAH M. DAVIS 65 . 00 
' 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETURNS . 

ESTABLISHED 1916 

151 NASSAU STREET, N. W. 

ATLANTA, GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMMISSION 
TO 

: 



I 

I 

PAGE 21 

LET US WRITE 
YOUR 

..!J.ruurance 

PIEDMONT DEVELOPMENT AND I w;vESTMENT CORP • 

C. G . AYCOCK, JR . , PRESIDENT 
W . FRAN K M ADDEN, VICE - PRES. 
8. C . A L.FORD , VICE- PRES. , TREAS. 
C. B. ROSSER, SECRETARY INSURANC {:. - RENTIN G - SALES - LOANS 

DATE 
PROPERTY 

T E N A N T RENTALS 
N U M BER STREET RATE PER M O N TH A MOU N T PA ID FROM 

2208 VERBENA ST. N. W. 2 BOBBY G1BBS 10.:J ._OU 

3 ~ ~ id"S_d/) __ ss .oo 
Co# .. ~ / 1.. 

4 AA-11-:61-JD ~ K ./ ~ 55 60 0 

~ 1/; lJ 
5 MRS . ROSIE FAMBROUGH 55 . 00 

6 GEORGE BREWER ss :oo 

7 J "Ml::S '"'5 1:JRY I 6 5 . 00• 

tP~'J71 d~ ?~_ ....., 

8 'ALTER L. WI Lia.NS- : 65 .. 00 

9 DOROTHY t'lI LLI fl.MS 75 . 00 

10 GARY C . ROZIER 75 . 0 

,. 

11 CHRISTINE L¥MON 75 . 00 

== 12 SENECO BAI LEY 75 . 00 

l~ ALFRED ASKEW 75 .00 
I 

PRESERVE THIS STATEMENT. VAL.UA~L.E IN MAKING OUT INCOME TAX RETU RNS. 

ESTAB L.ISHED 1916 

151 NASSAU STREET, N . W . 

ATLA NTA, GEORGIA 30303 

PHONE : 

521 -2114 

EXPENSE COMM ISSION 
TO 

I 



I 

I 

PAGE 22 

LET US WRITE 
YOUR 

..!J.ruurance 

C. G . AYCOCK. JR . , PRES IDENT 
W . FRA NK M ADDEN, VICE- PRES . 
B . C . ALFORD, VICE - PRES. , TREAS. 

PIBDiV.ONT DEVELOPMENT AND INVESTMENT CORP " 

C . B . ROSSER , SECRETARY IN S URANC E - RENTING - SALES - LOANS 

DATE 
PROPE R TY 

T E N A N T 
RENTALS 

NU M BER STREET · RATE PER MONTH AM OUNT PAID FROM 

2208 VERBENA ST . N . Wo 1' SARAH VERDELL 75 . 00 

15 KAREY LEE OSBLY 75 ., 00 

16 EDNA MOSLEY 75 . 00 

17 ALICE REID 75 . 00 

18 GEORGE THOHDEP. 75 . 00 

19 o.rNNI E RI VERS 7s .oo· 

20 WILLIE HARRIS 75 . 00 

21 RALPH BRIGHT 65 . 00 

22 ANNIE WILLIAMS 65 . 0 0 

23 CHARLIE B . DP.VIS 75 . 00 

2~ RA WmND YOUNG 75.00 

2211 VERBENA ST. N . W. 1 ~!)~~ 65 .00 

PRESERV E THIS STATli:MENT. VALUABLE I N MAKING O U T INCOM E T A X RETUR NS. 

ESTABLISHED 1916 

151 N A SSA U STREET, N . W . 

ATLANTA . GEORGI A 30303 

PHONE : 

52 1-2 1 14 

EX PEN SE CO MM ISSION 
TO 

. 

\ 



P.AGE 23 

LET US WRITE 
YOUR 

3ruurance 

C . G . AYCOCK. JR., PRESIDENT 
W. FRANK MADDEN, VICE - PRES , 
B. C. ALFORD, VICE-PRES., TREAS, 

p - EDMONT. DEVELOPMENT AND INVESTMFI\JT corm 
:,z • 

C. B. ROSSER, SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE 
P R O PE R T Y T E N A N T R E NT AL S 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

2211 VERBENA ST . 1'1. ~ - 2 EDDY JONE.:~ - 65.0U 

3 JP.CK SWANN~ 65 . 00 

4 WILLI E BOWLES 65 . 00 

5 ROBERT P-tHLLIPS 55 . 00 

6 31;;,JELL TOLES · 55 . 00 

7 
tJ:::i:;~ 55 . 00 

R~g~ ' 3 - , ., \ 0 

9 ROSE PENNEl>"tAN 65 . 00 

10 HE1JRY IIJ_. SH 6S .oo 

11 {•] . J . t'JI U{ERSON 65 . 00 

12 ANTOINETTE STINSON 65 . 00 

13 MARY STARR 55 . 00 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETURNS. 

ESTABLISHED 1916 

151 NASSAU STREET. N, W . 

ATLANTA. GEORGIA 30303 

PHONE : 

521-2114 

EXPENSE COMMISSION 
TO 

\ 



PAGE 24 

LET US WRITE 
YOUR 

..!J.Murance 

C. G . AYCOC K, JR . , PRE SIDENT 

W. FRANK MADDEN, VICE - PRES, 

B . C . ALFORD, VICE-PRES. , T REAS. 

C. B . ROSSER , S ECRETARY 

PIEDMONT . DEVELOPMENT A.i'IJD INVESTMENT CORP .. 

INS URANC E - R ENTING - SALES - LOANS 

DATE PROPE R TY T E N A N T RENTALS 
NUMBER 

2211 

STREET · 

VERBE1M ST . N . W.. 14 RUBY KATES GATES 

15 

16 

17 

18 

19 

20 

21 

22 

23 

24 

GEORGIA HOGAN AND 
EARNESTINE WHITE 

CARL CROWDER 

ANN! E ~ BAI LEY 

OTIS GRAY 

CARRIE BOOdE 

JOSEPH HARRIS 

0 TIS OSBORNE 

JAMES DOSS 

RATE PER MONTH AMOUNT PAID 

ss .oo 

55 . 00 

55 . 00 

· 55 . 00 

55 . 00 

55 . 00 

55 . 00 

55 . 00 

55 .00 

ss .oo 

55 . 00 

PRESERVE TH I S STATEMENT. VAL UABLE I N MAK I NO O U T INCOME TAX R ETUR ""c 

FROM 

ESTABLISHED 1916 

151 NASSA U STREET, N . W . 

ATLANTA. GEORGIA 30303 

TO 

PHONE : 

5 21 - 2114 

EXPENSE 

. 

CO MM ISSION 

\ 



PAGE 25 

LET US WRITE 
YOUR 

..!J.ruurance 

C . G . AYCOCK. JR., PRESIDENT 

W . FR A NK M ADDEN, V ICE - PRES, 

B. C . ALFORD, VICE-PRES . , TREAS. 

PIEDMONT DEVELOPi'1ENT A D !NVESTr-'iEN'J.' CORP. 

' C . B. ROSSER , S_ECRETARY INS URANC E - RENT ING - SALES - LOANS 

DATE PROPERTY 
T E N A N T 

RENTALS 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

2218 VE 1:-.'J~l.iA ST . !'~ . w. 1 MINNIE ANDERSON 75 . 00 

2 ROBERT WEB~. 75 . 00 

.3 MARIE FISH 75 . 00 

4 GEORGE TATE 75 . 00 

5 RUBY WI Lsm: 15.00 

6 tARY L . REDFORD 7 5 ..QO 

7 BENNIE L. W'rlITE 75 . 00 

8 REV . ~ MRS . L . HAYGOOD 75 . 00 

9 ALICE GRANT 75.00 

10 
~c]1}z;~ e{J 75 . 00 

11 t lLLIE WARE 75 . 00 

12 B/\RBJ\RA HILL 75 . 00 

PR ES ERVE THIS STATEMENT, VALUABLE I N MAKING OUT INCOME TAX RETU RNS . 

ESTABLISH E D 1916 

151 NASSAU STREET, N . W. 

ATLANTA, GEORGIA 30303 

TO 

PHONE : 

52 1-2 1 14 

EXPENSE COM MISSION 



PAGE 26 

LET US WRITE 
YOUR 

..!)nJurance 

C. G . AYCOCK, JR. , PRESIDENT 
W. FRANK MADDEN, VICE-PRES. 
B. C . ALFORD, VICE-PRES. , TREAS. 

PIEDMONT DEVEWPMENT AND INVESTMENT CORP • 

C . B. ROSSER, SECRETARY INSURANCE - ' RENTING - SALES - LOANS 

DATE 
PROPERTY 

T E N A N T 
RENTALS 

N U MBER STREET RATE PER MONTH AMOUNT PAID FROM 

2218 VERBENA ST.N. W. 13 HARRISON CA~DWELL 75 . 00 

14 JOSEPH LOiGINO 75 , 00 
~:5- C--a r l'l--t: a. l-lood. . ~ 
i (. ~1-rs-,c/4.Wr -

2225 VERBENA ST.,N . W. 1 MARVIN STEWART 55 . 00 

2 I • HILEY S5 . 00 _, 

3 GUEN THOMAS 55 . 00 

4 MARYL . FAVORS 55 . 00 

5 JOHNNY BILLINGSBY 55 ,.00 

6 WILLIE RICHARDSON 55 . 00 

7 ROBERT GODBEE ss .oo 

8 CAROLINE SHAW 55 . 00 

9 SALLIE M. O' BRYANT 55 . 00 

10 BEATRICE UNO BY 55 . 00 

PRESERVE TH I S STATEMENT. VALUAB LE IN MAKING OUT INCOME TAX RETURNS. 

C.G~ CK REALT~ COMPANY 

-~;...:._..,.- - _;~ 
ESTABLISHED 19 1 6 

151 N ASSAU STREET, N . W. 

ATLANTA, GEORGIA 30303 

TO 

PHONE : 

521-2114 

EXPENSE COMMISSION 

. 



PAGE 27 

LET US WRITE 
YOUR 

~ruurance 

PIEDMONT DEVELOPilriENT AND INVESTMENT CORP . 

C . G . AYCOCK. JR., PRESIDENT 
W. FRAN K M ADDEN, VICE - PRE S. 
8 . C . A LFORD , VICE -PRES ., T REAS . 
C . 8. ROSSER , SECRETARY INS URANCE - RENTING - SALES - LOANS 

D ATE 
P ROPE R T Y 

T E N A N T R ENT A LS 

N U M BER STREET RATE PER M ONTH A M OUNT PAID FROM 

2225 VERBENA ST . N. W. 11 

~»~ 55 . 00 

12 ODESSA BELL 55 . 00 

13 D.I\VID HINES 55 . 00 

14 Cl'¼ RL LA .-JAR 55 . 00 

15 f;~vd4,~ 
55 . 00 

16 LI LLIE MAE HARRIS 55 . 00 

17 s .c.;.a;:::, f ll"tBf:f!Y 55 . 00 
J9 ~ e fdi!;.-> 

18 DAN! EL WILSON 55 . 00 

19 OLIVER EaTChENS 55 . 00 

20 MATTIE HARRIS 55 . 00 

2232 11.BRBENA ST.N.W. 1 MAT1TE RUTH t.: .. T IS 75 . 00 

2 BENNIE HOOD 75.00 

PRESERVE THIS STATEMENT. VALUABLE I N MAKING OUT INCOME T AX RETU RNS. 

ESTABLISH E D 1916 

15 1 NASSAU STREET , N. W. 

ATLA NTA, GEORGI A 30303 

TO 

PHON E : 

5 2 1-2 11 4 

EX PENSE 

. 

CO MM ISSION 

' 



I 
I 
I 

PAGE 28 

LET US WRITE 
YOUR 

3-ruurance 

C . G . AYCOCK. JR., P RESIDENT 
W. FRANK MADDEN , VICE-PRES. 
B . C . ALFORD, VICE -PRES,. TREAS . 

PIEDiV.ONT DEVELOPMENT AND I NVESTMENT CORP . 

C . B . ROSSER, SECRETARY INSURAN CE - RENTING - SALES - LOANS 

DATE 
P R O P E R T Y T E N A N T RENTAL 

NUMBER STREET RATE PER M ONTH AMOUNT PAID 

2:l32 VERBENA ST .N. W. 3 EDITH A. HAlYiBR 75 . 00 

4 S ,LL! E WILLI Ai"1S 75 . 00 

5 PAUL TUCKER 75 . 0 0 

6 WI LLI .AM w.gr:..ER 75 . 00 
MI J. t. .:. ,,. 

7 1.Xti. ~ S r osT 
w,u ,':.:l [{~ ~&1teff 

75 . 00 

s RUTH STOVALL 75 . 00 

C: ROOSEVELT THOMAS 75 . 00 -

1( \v!LLIE SHAtll 75 . 00 

l] ROY v. ST.ARGEr1T 75 . 00 

u MRS . VERDELL REES 
AND MRS _ E. JONES 75 . 00 

1~ C .. D. GLASS 65 . 00 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETURNS. 

s 
FROM 

ESTABLISHED 1916 

151 NASSAU STREET, N. W . 

ATLANTA. GEORGIA 30303 

T O 

PHONE : 

521-211 4 

EXPENSE COMMISSION 

' 



PAGE 29 

LET US WRITE 
YOUR 

-9n:Juranc e 

PIEDMONT DEVELOPMENT Arm !NVESTME T CORP 1' 

C . G . AYCOCK , JR . , P R ES IDE NT 

W . FRANK MADDEN, VICE -PRES . 

8. C. ALFORD, VI CE-PRES., T REAS. 
C . B . ROSSER , SECRETARY INSURAN CE - RENTING - SALES - LOANS 

DATE P ROPE RT Y T E N A N T RE N T AL 
NU MB ER STREET RATE PER MONTH AMOUNT PA I D 

2232 VERBENA ST .N. W. 1~ DAVIS CARTER 65 . 00 

15 HATTIE LANKt.:ORD 65- . 00 

16 BOBBY PORT6R 65 . 00 

17 CLAUDE McCULLOUGH 65 . 00 

lB • REDD! E CONNI NGHAi 1 65 . 00 

19 JOHN STARKS 65 . 00 

20 JOHN BROWN 65 . 00 
8 rb bl'"l"i 

21 DERISH BROWN 75 . 00 

22 LEE PARHAM 75 . 00 

23 ALVIN NEl!SON 75.00 

24 EDWARD G. CLOVf.m 75 . 00 

25 l OL4N WARE 75 . 00 · 

PRESERV E TH IS S TATEMENT. V A LUABLE IN MAKING OUT INCOM E TAX R ETURNS . 

s 
FROM 

EST A B L I S H E D 1 9 1 6 

1!51 NASSAU STREET, N, W. 
ATLANTA . GEORGIA 30303 

PHONE : 
521-2114 

EXPENSE COMMISSION 
TO 

-

I 



PAGE 30 

LET US WRITE 
YOUR 

_!}.tMurance 

PiEDMONT DEVELOPMENT A.ND INVESTMENT CO P . 

C. G. AYCOCK, JR . , PRESIDENT 
W . FRANK MADDEN, VICE-PRES. 
8 . C. ALFORD, VICE-PRES., TREAS. 
C . B • . ROSSER , SECRETARY INSURAN CE - R E N TING - SALES - LOANS 

DATE 
P R O P E R . T Y 

T E N A N T R E N T A L S 

NUMBER STREET RATE PER M O NTH AMOUNT PAID FROM 

2232 VERBENA ST.N. W. 2 6 LI LLIE RUTH ~PPS 75 . 0 0 

27 FRANK STEVENS 75 . 00 

28 .,a;. ERO~!•,' 75 . 00 
f:J . j.-.o,v'1 • 

2235 VERBENA S1' . N. W. l -HUGH SMI TH 75 . 00 

2 JAMES AA §Ji: MALL 75 . 00 
Pa$C'>a-'"" 

3 CHARLIE i,ONFORD 75 . 00 

. 
4 CHA~LIE RUFF 75 . 0 0 

5 IS! AH c. mESE 55 . 00 

6 JESSIE PARHAM 55 . 00 

7 _;. DIE ROBINSON JR . 55 . 00 

8 MYRTICE MOORE 75.00 
r"'..,. ' ' 

9 MATTIE HAWK! NS 55 . 00 

PRESERV E T H IS STATEMENT. VALUABLE I N MAKING O U T INCO ME T A X RETU R N S . 

ESTABLISHED 19 16 

15 1 N ASSAU STREET, N . W. 

ATLANTA, GEORGIA 30303 

TO 

PHONE : 

521 -2114 

EXPENSE 

. 

COM M ISSION 

I 



BAGE 31 

LET US WRITE 
YOUR 

..!J.ruurance 

C. G. AYCOCK . JR. , PRESIDENT 
W . FRANK MADDEN, VICE -PRES. 
B. C . ALFORD, VICE-PRES . • T REAS. 

PIEDMONT DEVELOPMENT AND INVESTMENT CORP. 

C . _B . ROSSER , SECRETARY INSURANC E - RENTIN G - SALES - LOANS 

DATE 
P R O P E R · T Y 

T E N A N T R ENTALS 

N U MBER STREET RATE PER M ONTH AM OUNT PAID FROM 

223!~ VERBENA ST .N#W. lC MARRE HUBBARD 55 .. 00 

] l W&L' '!A~! PRIC!!i: 55 . 00 
i31t.i.y :r. Sm , ii, 

]2 J Os NI LL! AMS 55 . 00 -

r-. ., sooa-; !!LL: EC!tii 55 . 00 
Ta.m <5 (Cel.'- .g ( 

lti DELORI 6 ELLIS 55 . 00 

E WILLIE >1AR1'XN 5 . 00 

H .MYRTICE OON 55 . 00 

l'i MILDRED JACKS~- 75 . 00 

.. 
H AARON HODGES 7S . 00 

H CAPT. c .t . MA N 75 . 00 

2( AL.BERT FORD 75 . 00 

PRESERVE THIS S T ATEMEHT. VALUABLE IN MAKING OUT INCOME TAX RETUR NS. 

ESTA BLISHED 1916 

151 N A SSA U STREET, N . W . 

ATLANTA, GEORGIA 30303 

TO 

PHONE : 

521 - 211 4 

EXPENSE 

. 

COM M ISSION 

I 



r 
PAGE 32 

LET US WRITE 
YOUR 

3-nJurance 

P!EDi.'ViON'f DEVELOP, IBNT AND INVES'fijjENT CORP. 

C . G . AYCOCK. JR., PRESIDENT 
W. FRANK MADDEN , VICE-PRES. 
8. C. ALFORD, VICE-PRES . , TREAS. 
C . B . ROSSER, SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE 
PROPERTY TE~ NANT RENTALS 

NUMBER STREET RATE PER MONTH AMOUNT PAID FROM 

2240 VERBENA ST .. N. W. l Em•JARD GATES s.s. oo 

2 BETTY BRYANT 55 . 00 

3 MARY JENNINGS 65.,00 

4 GENE TOMBLINSON 65 . 00 

0 ,;f- ' 
/ .s THOMAS CARTER 

(,. ~,. dit~ ,- ~ 
65 , 00 

6 HAROLD L. ROBINSON 65 . 00 

7 EVEL-\'N SPENCER 6c oo 

8 IlORO'f!i":l ROBERTSON 65 . CO 

9 1'H'"'O BLOSSOMGA,,1E 75 . 00 

10 GRAY ·INNS 75 . 00 

J.l .JE\'1EV:". CHANEY 65 . 00 

12 HENRY COLBERT 65 .00 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETUR NS. 

ESTABLISHED 1916 

1S1 NASSAU STREET, N. W. 

ATLANTA, GEORGIA 30303 

TO 

PHONE: 

521-2114 

EXPENSE CO MMISSION 

' 



PAGE 3 3 

LET US WRITE 
YOUR !?IEDMON1' DEVELOPMENT AND I NVESTMb'NT CORP 

_!}.~urance 

C. G . AYCOCK. JR. , PRESI DENT 
W . FRANK MADDEN , VICE - PRES. 

8. C. ALFORD, VICE-PRES., TREAS. 

C . 8. ROSSER, SECRETARY INSURANCE - RENTING - SALES - LOANS 

DATE PROPERTY TENANT RENTALS 

==== ==N=U=M=B=E=R= l=====·=S=TR=E=ET========l:=============l=R=A=T=E=P=ER===M=O=NT=H= AMOUNT PAID FROM 

2240 LUTHER BRANTLEY 75 . 00 

14 FRED HAMI LTON 7_5 . 00 

15 JAMES LE¼'I S 75 . 00 

16 75 . 00 

17 L . A. FARLEY 65 . 00 

18 JESSIE BLAt<E 62 . 50 

19 MY SS r:AGGI E GI LES 75 . 00 

20 LOIS BAI LF.Y 75 . 00 

2245 VERBENA ST . N. W. 1 JOSBPH IO:MBER 75 . 00 

2 ALICE COAChi""\HAI.V 75 . 00 

3 LENA MAU WILLIAM 75 . 00 

4 JEANATTE APJ-JOLD 75 . 00 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETURNS . 

ESTABLISHED 1916 

151 NASSAU STREET, N . W. 

ATLANTA. GEORGIA 30303 

TO 

PHONE : 

5 21-2114 

EXPENSE COM MISSION 



PAGE 34 

LET US WRITE 
YOUR 

..!J.n:Jurance 

C . G . A YCOCK. JR. , P RESIDENT 
W . FRAN K M ADDEN . V ICE- PRES . 
B. C. A LFORD , VICE- PRES., T REAS. 
C . B . ROSSER , SECRETARY 

PIEDMONT DEVELOPMENT ANO INVESTMENT CORPORATION 

INS URANC E - RENTING - SALES - LOANS 

p R 0 P E R T Y ' R EN T ALS DATE T E N A N T 
NU M BER STREET RATE PER M ONTH A M OUNT PAID FROM 

2245 VERBENA Sif'. NQW. > JESSIE M. ALEXANDEli 55 . 00 

~ - 6 KATHELEEN ROBINSON 55 . 00 

7 Bf! t'~ ft t,~· -61')f : 2\"f!f 
f't 'fr ("I C-( T oh '1S"a ~. 

a EDDIE FAGAN 55 . 00 

9 GRADY GREER . """55 .60 

10 ,1 ~ ~""l E f)lt-{;J;~F.U :!::D . 55..., 00 t .1#.,,.. T , 5~h "'lj'D/1--

11 CORNELIOUS D-e '- t.. 55 . 00 

12 JOHN DIXON 55 . 00 

13 WILLIE UNO ~OOD ·6s ·.:oo 

14 LIXIE LIGHTFOOT 65. 00 

15 WILLI P.M SALES 55 . 00 

PRESERVE THIS STATEMENT. VALUABLE IN MAKING OUT INCOME TAX RETUR NS. 

ESTABLISHED 1916 

151 N A SSAU STREET, N . W. 

ATLANTA . GEORGIA 30303 

TO 

PHONE : 

521 -2 11 4 

EXPENSE CO MM ISSION 

I 



PAGE 35 

LET US WRITE 
YOUR 

..!J.ruurance 

C . G. AYCOCK. JR . • P RESI DENT 

W. FRANK MADDE N , V ICE-PRES. 

B. C . ALFORD. VICE- P RES . , T REAS. 

C. 8 . ROSSER . S ECRETARY 

PIEDi.'\101\fl' DEVELOPMENT AND ! NVESTi.\iENT CORPORATION 

INS URANC E - RENTING - SALES - LOANS 

P R O P E R T Y '- R E NTA LS DATE T E N A N T 
NUMBER STREIT RATE PER MONTH AMOU NT PAID FROM 

224 5 VERBENA S1' . N • W ~ 16 "ELROD WALKER 55 . 00 

226 1 VERBENA ST ... N . W .... 1 J OSEPH BRO !JN 75 . 00 

2 JfjP?" U L,li l Mmmwon 75 . 0 0 
W I LI.I ';>,.., To lin i"o~ . 

3 SUSIE SMITH 75 . 0 0 

4 LUCILE STINSON 75 . 00 

5 ei:" ilI:ii~ s:I:Er ~~ Y. 75 . 0 0 
!] ob :,c c·f 

6 EDDIE PEARSON 75 . 00 

7 C . W. SMiffl 75 . 00 

8 MARY COX 75 . 00 

9 MARIE HUNT 65 . 00 

10 EDDIE LITTLE 65 . 00 

PR SERVE THIS STATEMENT. VALUABLE IN MAK I NG OUT INC0MS' TAY RS'TIIRNA 

ESTABLIS HED 1916 

151 N ASSAU S TREET. N . W. 

ATLANT A. GEORGIA 3 0 303 

PHONE: 

52 1-2 1 14 

EXPENSE COMMISSION 
TO 

I 

-



NATIONAL CITIZENS' COMMITTEE 
FOR COMMUNITY RELATIONS 
%COMMUNITY RELATIONS SERVICE 

WASHINGTON, 0.C. 20530 

The Business-Civic Leadership Conference on Employment Problems, 
held June 5-7, 1967, in Chicago, brought together 250 employers, 
educators and other civic leaders who are pioneering programs to 
meet our most crucial domestic problem: how to put hard-core 
unemployed and underemployed minority group members into jobs. 

The Conference was how-to-do-it meeting, bringing together em
ployers and other leaders who are· convinced that a successful 
attack on this problem brings benefits not only to minority 
group members but to industry, the community and the nation as 
a whole. 

The Conference was sponsored by the National Citizens' Committee 
for Community Relations (NCC), a group of more than 400 leading 
Americans appointed by President Johnson following passage of 
the Civil Rights Act of 1964. Its purpose: to enlist the skills 
and strengths of these leaders in supporting the nation's efforts 
to assure equality for all Americans. The NCC functions as an 
adjunct of the Community Relations Service, which was created by 
Congress to help communities cope with disputes and difficulties 
rooted in racial and ethnic discrimination. Its basic concern 
is to help cities overcome minority group deprivations which lead 
to conflict. 

More than 70 specific projects and activities--some being under
taken by individual companies and o_thers by community-wide organi
zations--were described and discussed at the Conference. Most 
persons attending the Conference, including those who are deeply 
involved in projects to put the hard-core unemployed into jobs, 
were impressed with the scope and creativity of these projects. 

This report on the Confe rence is offered to assis t employers and 
other community leaders who are considering starting or improving 
employment, recruitment or training projects in this field. Part I 
is a summary of presentations. Part II contains specific tools and 
techniques. For additional copies, or further assistance and in
formation, write to: 

National Citizens' Committee 
for Community Relations 

Community Relations Service 
Washington, D. C. 20530 
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PUTTING THE HARD-CORE UNEMPLOYED INTO JOBS 

A Report of the 
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PREFACE 

The Man on the Street Corner 

'When you walk in a nei ghborhood and it's men on the corner on 
Monday morning to the extent that it looks like Saturday ni ght in 
other neighborhoods, watch out, be.cause yo11're watchin ~ the tomorrow
less man. He's on that corner because he 's not putting enough beans 
in the pot. .• he knows '1P. ain't putting down what he. 's supposed to be 
rutting rlown ••• His kids don't have no tomorrow ;rnd i f someone come s 
along and brings some red wine or somethin g, he's go in g to drink ••• 
For a fellow like this a riot is a pleasant break in his humdrum 
e x istence." 

Chester Wright, Wa tts, Los Angeles 

In Jul y 1967, America n cities across the nation burst into flame, in 
violent, trag ic explosions of frustration, bitterness, hate and law
l e ssness. Whatever the immediate causes or incitements, whe ther planned 
or snontaneo~s, whatever the culpability for criminal action, sensitive 
and knowledgeable observers agreed that a major cause was long-time 
une mpl oyment, lack of jobs at a living wage, and f ailure of America 
to deliver its promises to it s Negro citizens. And no one could 
quest ion the vast dollar loss and the physical and social dama ge tn the 
communities invol ved . 

In June 196 7 , 200 busine ss and industry executives who have been working 
to ge t hard-core unempl oyed minorities into jobs me t in Chicago with 
represen tat ives of public and pr ivate _iob programs and social agencies 
for two hard-workin g days of s pecif ic experience exchange on programs 
;rnd techniques. 

These men were more aware than most of the i ncipient danger ahead . Some 
ver~, responsible business l eaders even suggested that such tragic ex
p l osions might be the on ly way to mobil ize their communities to do 
something me aningful about jobs, education, housing and other needed 
programs for ghetto slum dwe ll e rs. 

A par ticipan t from Denver, Colorado grimly defined what he saw a head: 

''We've got to solve some of the se problems ••• i t isn't a matter 
of whether we want to any more, or not. We may be pretty late • .• 
now. This s ummer may show us some probl ems ••• we hoped we weren't 
going to have ••• but it's qu ite possible ••• There's a pretty good 
nationwide riot climate ••• and, unfortunately, as we meet with the 
industrial and disadvantaged people .•. our concl us ion, reluctantly~ 
is, there needs to be a riot ••• and that's a terrible thing, ~ it 
unfor tunately, this is what creates movement.' ' 



- 2 -

A business executive from MinneApolis, Minnesota, admitted that job 
efforts of the Plans f or Progress Council there had not been making 
much pro gr e ss until "1:ist year , in Au gust, we had the first bad riot 
in Minneapolis. W~ really got some jobs going very quickly, the 
Plans for Progress Council got busy and got this contract with the 
Bureau of Apprenticeship Training •.. " 

An industry representative from a rn i dwestern city who had been trying 
to get an employer job program started was told by a fellow businessman: 
'Tion't expect them to make a move, unless you have a demonstration ••• 
as lon g as everything is peaceful they are not going to anticipate .•• 
what is ••• beginning in practically every city." 

The gentleman from Watts also had a positive suggestion for the conference: 

"If you take the same men standing on the corner the evenin g that 
Watts riot started, if they had come in off a back-breaking job, 
somewhere, the? would have went in, eat their porkchops, turnip 
~reens, sit on a rickety couch, watch Wyatt Eary kill one cowboy, 
thev'd have been so dead asleep that the old lady would have to 
drag them in the bedroom. They wouldn't have been on a corner." 
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THE PROBLEM ••• AND THE CHALLENGE 

Excerpts from address of Roger W. Wilkins, Director 
Communitv Relations Service, ll. S. Department of Justice 

"American center cities are becoming; blacker and poorer .•• Between 
1960 and 1965, 2 million Negroes moved into center cities, whereas 
a similar if not larger number of whites moved out of the center 
cities. During the same period, 62% of new plant development, 
by value, moved into the suburbs where whites live, and where, by 
and large, non-whites cannot live." 

•½ recent Labor Department survey tells us that fully thirty-five 
percent of the people in slum areas have a serious unemployment 
problem: whether unemployed, employed only part-time, or employed 
at wAges below poverty level. That means that these people are in 
a perpetual economic state which is similar to, if not worse than 
the great American depression of the thirties.•• 

'Tiespite all of our advances ••. today the Negro median male income 
is still 51% of the white median male income just as it was 16 
years ago ••. Despite the advances which have benefitted mainly m{ddle 
class Negroes, the gap between the quality of minority group life 
anct majority group life is great and getting greater." 

" ••• It is our failure as a society to come to grips with this gap 
that causes us to have ••• unrest in our cities." 

'~he trend of the talented white Americans who have the power and 
the training to solve problems, who have the tax-paying power to 
sustain the economy of the cities moving out of the cities and the 
trend of the poor Negroes, poor Mexican-Americans, poor Puerto 
Ricans moving into the cities is accelerating. 

" ••• Unless we reverse current trends, we could well have islands of 
enormous dependency, enormous alienation, enormous hostility in 
the middle of the United States of America, and I suggest to you 
that if we permit those islands of alienation, hostility and de
pendency to develop, that whatever else the United States of America 
is in the year Two Thousand, it will not be the kind of place that 
we want our children and our grandchildren to live in. It will be 
a place where the energy, the strength, the spirit , and the dynamism 
which has animated this country from its beginning, will be gone ." 

" ••. The question for us today is whether we will make decisions and 
take actions now that will preserve and enhance the richness of 
American life. 
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"The Federal Government cannot take this task alone, nor, I am 
convinced, should it even try." 

"The National Administration, can and should take the lead, and 
enunciate policies embraced on broad national principles and 
purposes. It should develop programs to help local people, 
local leaders solve their problems, but in the field of race 
relations what is needed more than anything else is local drive, 
local initiative, local effort, local success." 

"I go to meetings in city after city after city. I see sitting 
around the table, working on these problems, representatives of 
the city government, representatives of the federal government, 
representatives of the private organizations, representatives 
of the churches, representatives of civil rights organizations, 
sometimes even rep·resentatives of the private foundations, but 
only rarely representatives of the great businesses of this 
country." 

"I suggest to you that now it's time for all of American business to 
become as fully involved as you have become, in saving our cities." 

" •.. The question for American citizens is whether we need riots 
in every city in this country before we begin to move as we should. 
The question for American business, is whether it will exercise 
the kind of leadership in this field that it has exercised in so 
many fields in making this country great in the past." 
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BTISINESS AND INDUSTRY ACCEPT TIIE CHALLENGE 

Excerpts from arldress by Richarrl C. Cornuelle, 
Executive Vice-President, National Association of Manufacturers 

" .•. After a generation of arguing about the consequences •.. ;rncl 
expense of government action on social problems (business) is be
ginning to realize that there is much more promise ••. in forgetting 
•• .the Arguments anrJ allyi;l [': themselves directly to the solution Of 

the problems ••• ". 

" •.. We h;ive a remarkable unanimit y of opinion among our (NAM) members 
th;it thr. r: n ~;:itest. •• most important piece of business on the a~enda 
of American business today is to •.. [ind out exactly what its total 
capabilities to solve community problems are ••• and to get busy and 
put them to work. 

"Business has always had a sense of social responsibi1ity ••. but what 
is important is that contemporary business is finding ways to express 
that responsibility directly rather than by writing checks or support
in r; secondary social a gencies." 

"Gallup ••• found fifty-one million Americans would like to go to 
work helping the problems they see in their communities if they knew 
how, and ••. they would be willing to contribute over two hundred and 
fifty million hours." 

" ••• if we knew how to use that energy as well as we know how to 
use human ener gy in commerce, we could have a social production 
worth conservatively ei ghty bill ion dollars a year." 

·~s we see our business leadership involvin g themselves directly 
in problems of hard-core unemployment, housing, delinquency and the 
rest ••• we will see a unique talent for organizing human ener gy 
applied to these community problems." 

·~ have never seen anything develop as fast as top executive aware
ness of the importance of direct industry-social action. We see 
it in the NAM in less than two years' time. The demands for. advice 
far exceed our limited capacity to g ive advice to companies that 
want to act." 



- 6 -

THE PROFIT AND LOSS TO BUSINESS 

Excerpts from the address of Frank Casse ll, Director, ll. S. Employme nt 
Service, Former Vice-Pre'siden t, Inland Steel-Ryerson Found at ion_!_/ 

'~he social cost of poverty is not fully measured by the statistics 
or the privation they suggest ••• the desperation and frustration that 
results from poverty contributes to ill health, deteriorating citizen
ship values and to other factors that we aken our society . The social 
cost of poverty must also include the goods and services that are 
not produced because of the unemployment and. low productivity of the 
poor." 

''Recognition of these costs to society has prompted ••• many employers 
to accept the cha llenge of breakinr, the cycle of poverty for seve ral 
million Americans ••• Many employers have embarked upon th i s ••. on their 
own, and some have done it with the assist;ince of government financin g . 
And in the process employers have le;irned that: 

- most people when given the opportunitv to work want to work 
- most oeople who are unemployed are employable 
- most of the untraine d people in our country are trainable 
- most uneducated people are educabl e . 

"Employers have learned that the i r investment in working with these 
peopl e has resulted in gaining valuable new employees and opened new 
labor market resources •..•. " 

'~he l ate Dou gla s McGregor of MIT •.. pointed out that mo s t employers 
th i nk of manpowe r r e sources in the s ame way a s they t hink o f phys i ca l a nd 
financial resources. He suggested, that instead, the essential task 
of management is a process ••• of creating opportunities, releasin g 
potential, removing obstacles, encourag ing growth and providin g 
guidance." 

''Whe r e managemen t has bec ome involve d in the 60's in hir i ng and 
t r ain i ng ••• o f pe ople r e jecte d i n the SO' s , they are l earn i ng 
valuable lessons that they can apply to the management of their 
companie s . This f ar outwei ghs the extra costs incurred in continuin g 
spe cial r e cruitment and training pr ograms conce ived init i all y to 
t ap previ ou sly unu sed sources of manpowe r .•• an employe r who r e
defines e n t r y l evel job r equi rement s s o tha t they have re l evance 
to t he job to be done is ••• in a be tter posi t i on t o find people 
who rto a be tter job a t a hi gher l eve l of pe r f or ma nce than a per son 
over -qualified for the .iob. Over-qualified people a re a major 
rea son for high tu rnover ra t e s , .iob d i s sati sfact ion , low produc t
ivity and poor morale. 

"Eliminating irrelevan t requ irement s for en try l eve l jobs ••. wa s 
use d for the purpose of providing jobs, but actually t he tech
nique is a pure and simp l e matter of s aving money now wasted be
cause of high turnover r a tes." 

1/ Mr. Cassell.Jfl recently recently resigned as Director of USES and 
r e tur.ne~"'T<S ~Inland Steel. 
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·~t makes ~ood dollars and cents to look for the potential in 
presently employed personnel and to provide opportllnity for the 
potential to develop." 

'~he lonGer employers do not become involved in improving their 
commun ities and their schools, the more disadvn ntaged they he
come in competing for and attracting the kinds of employees they 
need to remain profitable." 

"And ... the employer who rather than becomin g involved personally 
in resolvin g problems of unemploverl people looks to somebody else 
to dn it •.. pays an increasing tax burden. He has an increasing 
c rime rate, and he deplores the increase in the welfare rol ls ... 
He may move his plant to the suburbs and then .•• b e confronted 
with the fact that he has a labor shortagP. because the labor that 
could be available to him is back in the Inner City ." 
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Commitment Can Pay Off ••. Much More is Needed 

"The most important piece of business on the agenda of 
American business today is to .•. find out exactly what its 
total capabilities to solve community problems are ... and to 
get busy and put them to work." 

" .•• The inclination of the average business leader to act on 
community problems exceeds his understanding about how to act 
by a factor of ten to one." 

Richard c. Cornuelle, Executive Vice-President 
National Association of Manufacturers 

Mr. Cornuelle sounded a major theme of this conference which was expanded 
and emphasized by many other participants. These men came from companies 
and communities which have recognized the urgent need for action and have 
made some commitment to work directly on community problems. Many are 
ac,tively involved in new and imaginative programs. They are excited and 
challenged by the surprisingly high success rate of initial pilot efforts 
to bring and keep hard : core unskilled, minority men and women into jobs 
that need to be filled. 

They have made some mistakes and learned some important lessions. Many 
have realized that this job cannot be done by one company or even by the 
joint employer efforts now starting in some communities. Some have joined 
forces with other community groups, building a broader organization to 
tackle the complex, interrelated problems involved in getting hard-core 
unemployed into jobs and developing them into reliable, effective employees. 

There is a real pay-off for company and community from such programs, the 
c onferees agreed. 

- New manpower resources have been identified in the community and 
within the existing work forces; empty jobs have been filled; 
hard-core unemployed have become highly motivated, steady workers. 

- Lower welfare costs have a lready been reported in at least one 
community. Job programs can help reduce the mounting tax burden 
which business pays for police, welfare and other social services. 

- New workers become new consumers; new markets are created. 

- The threat or actual experience of property and business losses 
from ghetto riots are high motivation for employers' constructive 
job activi t y . 
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- Special training programs developed for new "disadvantaged" workers 
have proved surprisingly useful in improving job effectiveness of 
other employees. 

- Re-defining entry requirements for jobs, and restructuring jobs, has 
helped companies get better performance at the entry-level, while 
moving experienced personnel to more skilled jobs. This also helps 
eliminate a frequent cause of high turnover poor morale from 
"overqualified" employees in low level jobs. 

- And, perhaps most important: 

- Business and industry are finding that their financial contributions 
to community social services bring more direct benefit when the 
company becomes actively involved in programs to which it gives 
its dollars, and applies business "know-how" to getting the job done. 

But, against these encouraging notes were some sober soundings. Most of 
the programs described are still in the "pilot" stage, involving relatively 
few jobs and people, compared to the serious statistics on unemployed 
minorities. Those working in the most successful programs were frankest 
to say that they and other businessmen are doing far too little, far too 
late; that much more involvement by business and industry in the basic 
urban problems surrounding jobs is urgently needed. 

And no one working on these problems said that it is an easy job. To make 
real progress, they said, programs must have: 

Priority commitment by top company officials, communicated 
effectively and continuously down the entire chain of command 
of their companies. 

Jobs committed first by local business and industry before training 
programs are started. 

Intensive, special supportive services, counselling and training 
provided by the company or an outside agency, as hard-core unemployed 
are brought into jobs. 

Effective and continuing organized communication between the business 
community, minority ghetto dwellers and all relevant public and private 
social agencies . 

Much greater involvement by business in school systems and in other 
community programs of welfare , health, housing and transportation; 

Active participation in the development of job programs by genuine 
representatives of the minority community. 
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"Instant Jobs": Yes and No 

In July and August political and business leaders in many ravished cities 
were trying to create "instant jobs" -- any kind of work to get youngsters 
(and adults) off the streets and into gainful employment. 

The job-program "veterans" at the Chicago Conference warned about such 
efforts, unless accompanied by much more massive, continuing and coordinated 
programs to meet the total problem of ghetto joblessness. 

Newspaper headlines reported that "hundreds" or "thousands" of jobs would 
be made available. Young people streamed into employment offices and desig
nated centers ••• often to find that relatively few jobs really existed, or 
that these had already been filled. (Sometimes by the sons and daughters 
of employers and other non-poverty families) 

Said Bruce Cole, who has worked with possibly the most successful program 
in the country placing unskilled "street gang" Chicago kids in jobs: 

"Don't con the kids ••• don't promise them anything you can't deliver." 

This has happened all toooften before. It can be the last straw, kindling 
the emotions of a lifetime of frustration and disillusionment literally to 
the burning point •. perhaps, to the point of no return to constructive com
munity life. 

Some other warnings from participants at the Chicago Conference: 

Training Programs unrelated to available jobs have recruited youth 
and adults with high expectations, then provided no jobs or effective 
placement and supportive effort to help the graduate get a job. 
Graduates who do not find jobs only develop deeper bitterness, dis
illusionment, and hostility. 

Dead end jobs with no road leading to advancement are often those 
produced for "instant job" programs. Without opportunity or hope 
for something better , the already disillusioned minority youth, 
who has seen his parents stuck in such jobs all their lives, has 
little motivation to stay at work. 

Low-wage jobs, unless related to opportunity for further training 
and advancement, likewise fail to give hope or motivation necessary 
to develop steady workers or to solve the economic problems of ghetto 
families. 
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What Business and Industry Are Doing 

The programs described at the Conference included: 

- individual company efforts 

- community job programs run by employer councils 

- job programs run jointly by employers and a broad coalition of 
community groups, including minority representatives 

- employer-community programs which have expanded from job efforts 
to other employment-related community problems. 

Companies were urged to review and expand their own efforts, but many 
believe that really effective job programs must involve employers with 
other community groups in their basic development and operation. 

A tragic lack of communication between business and minority community, 
business and the schools, business and the tax-supported social agencies 
was reported from almost every city. 

Building a broad-based community organization to tackle job and other basic 
community problems was seen as the best way to .get this necessary communi
cation. This route may take longer than organizing a purely business effort, 
but experience has shown that it helps avoid many common mistakes, overcomes 
serious barriers, builds better underst~nding, and produces more benefits 
for employer and community. 

Business-community organizations which initially were organized to work on 
employment problems have generally come to realize that they must also 
become involved with education, housing, health and welfare, and trans
portation, and other problems which affect employment. 

Major Components of New Job Programs 

Company and community efforts may be roughly separated into three main areas 
(with some unavoidable overlap): 

Outreach. New ways to reach, motivate and bring minorities into jobs and 
prepare for jobs. 

-"~F_i_t_t_i_·n_g __ t_h_e_ J_o_b __ t_o_t_h~e_M_a~n_'_'. New approaches -- totally reversing the tra
ditional concept of "finding the man for the job" -- to seek out and utilize 
human potential. Innovations include: 

- techniques of selection, interviewing, evaluating potential, and 
testing. 

- restructuring entry-level jobs; better definition of minimal re
quirements for these jobs. 
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- upgrading present low-level employees; finding better ways to 
develop their potential for advancement. 

- "human relations" or "sensitivity" training for personnel staff 
and supervisors to support these new efforts, and help make sure 
they work. 

- administrative measures to assure that new policies are carried 
out "down the line" from top management throughout company operations. 

Education and Training. Development of human resources, along with develop
ment of materials and products, has been accepted as a basic responsibility 
of industry by many companies. 

A major key to successful development has been: "accentuate the 
positive"; emphasize possibilities of success throughout the selection 
and training process. This produces results from people who have 
lived in an environment of total failure and have often already ac
cepted themselves as failures. 

Pre-work orientation, counselling and special kinds of training have 
been found necessary before job training for many hard-core unemployed. 
Without this, regular skill-training programs often don't work. 

Basic education (reading, writing, and arithmetic) is another wide
spread need; some employers are providing this themselves, others 
are cooperating on programs with 'educational institutions. 

"High support", counselling, and continued follow-through on the 
job has been necessary for some of the "disadvantaged" to become 
good employees. This is being provided by companies and by private 
agencies. 

Surprisingly successful skill-training programs are producing excellent 
employees from so-called "unemployables." · Some are conducted by 
employers on their own, totally in-plant, others with Federal On-The
Job Training (OJT) or Bureau of Apprenticeship Training (BAT) funds, 
some through institutional skill centers, supported by business and 
government, others combine institutional and on-the-job training. 

While methods of organizations and funding differ, successful training programs 

have these similar characteristics: (1) employers are deeply involved in de

velopment and follow-through, (2) a flexible set-up allows needed changes 

and (3) employers are working with the right "mix" of community groups to 

assure good communication and coordination of effort. 
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Following is an overview of the main activities reported at the con-

ference, illustrated with capsule summaries. These are cross-referenced 

to Part II of the Report where some of these programs are reported in 
1/ 

greater detail. 

1/ Since Conference discussions were largely "ad lib", these reports are 
not necessarily full "case studies." However, it is hoped that they 
will be helpful guides to other employers. Names and addresses of con
ference participants and other sources of information and assistance 
are listed at the end of the report . 
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Outreach: "Aggressive" Recruiting 

" •.. The phrase Equal Employment Opportunity Employer" in newspaper 
ads simply isn't enough ... we need to ••. push down into the ghetto, 
get to the people. We need to engage in aggressive recruiting." 

Edward Hodges, General Employment Supervisor 
Michigan Bell Telephone Company 

These words were repeated by many others at the conference, whose 

companies have recognized that the ghetto resident - for a variety of 

reasons - will not come into a company personnel office, or employment 

agency, but must be reached where he is. 

The major "outreach" effort is now being done by community agencies 

and new job programs, and employers are learning to use these agencies as 

recruitment sources. However, some companies are doing their own "out-

reach." Whatever the method, it was generally agreed that one of the most 

effective recruiting devices is the 1 employment and, even more important -

the promotion -- of Negroes into better jobs; once this is done by a com-

pany "the word gets around." Until it is done, many minorities believe, 

from past experience, that they will not be hired or have no chance for 

a good job, and will not apply. 

"Aggressive" Recruiting Efforts by Companies 

Pacific Telephone and Telegraph Company uses six Negro and 
Spanish-speaking recruiters as walking employment offices. 
They go whereve~ people are, to barber shops, poolrooms, 
bars, etc. A Speakers' Bureau of minority employees sched
ules talks to community groups about company job oppor
tunities.1/ 

- Illinois Bell Telephone Company has set up a recruiting 
office in the heart of the Chicago ghetto and regularly 
informs community agencies about job opportunities and 
requirements. The company invites youth gang leaders to 
its offices for talks and plant tours . y 

y See Par t II, page '·';" 
y See Par t II, page .,LL 
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- Michigan Bell Telephone Company has sent recruiting trailers 
to ghetto areas in several cities, and has made special efforts 
to get information about job opportunities to "grassroots•• 
leaders beyond traditional contacts with Negro ministers, doctors, 
teachers and social workers. The company has contacted officers 
of Negro PTA groups, block club presidents, officials of Negro 
Elks and Masonic Lodges, scout leaders, barbers and beauticians. 
Beauticians (often the social center for many Negro women) have 
been invited on plant tours and encouraged to broadcast job 
opportunities. In four cities, local NAACP branches were invited 
to hold their regular meetings in company plants, then taken on 
tours and asked to refer job applicants. While many of those re
ferred do not qualify, "the word is out" - ''People know we will 
hire anyone who is qualified~' said Ed. Hodges. _!./ 

Emplovers Recruit Through Communitv Agencies 

Most employers do not have the staff to do the intensive work required 

to f 'ind, motivate, screen, and give prel iminarv job orientation to hard

core unemployed. In many communities, existing or new social agencies, 

usuallv located in ghetto areas, are doing this job, with substantial help 

from government and business, and emplpvers are finding new manpower re

sources through these agencies. The Urban League has been a major re

cruitment source in many communities . In some cities the State Employment 

Service is now reaching out effectively into the ghetto; in others it was 

severely criticized for not doing this job. 

- In Chicago , the Tri-Faith Employment Program, supervised by an 
interfaith business advisory council, has opened 7 employment 
offices in areas of highest unemployment, hired neighborhood 
people as staff who go out to streets, houses, schools, alleys, 
bars or anywhere to recruit, interview and counsel prospec tive 
job applicants, 7 days a week , day and ni ght. The Project expects 
to place more than 10,000 in jobs in its first year of operation 
(6,000 had been placed by June.) 21 

1/ See Part II, page __ 
2/ See Part II. page __ 
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- The Jobs Now Project in Chicago has focused on reachin g 
street-gang youth. Thirty-nine pllblic and private agencies 
work with the Project; 20 of these bring 100 youngsters to 
the project center every two weeks for a two week orientation 
course. Employers have loaned top personnel officials to 
work fllll-time on developing job openings for these boys. 
Some 150 companies have hired about 900 youths, with a 
built-in "support program" to help them adjust to the work 
world .1/ 

- In Los Angeles, members of the Employers Merit Employment Com
mittee are sending interviewers to hire at new skill-training 
centers and State Employment Service Centers located in Negro 
and Mexican-American neighborhoods. They are also cooperating 
actively to see that training is related to job openings, and 
providing instructors and materials to be sure that trainees 
meet their needs. 2/ 

- In the Boston Metropolitan area,93 employers have contributed 
300 personnel officials (including some vice-presidents) as 
volunteer interviewers two nights a week to Jol:sClearing House, 
a no-fee agency set up to help minorities finn jobs. About 
4,000 jobs are currently listed with this agency. Business 
a lso contributes financially to its support.I/ 

j 

- In Houston, Texas a pilot program (one of five throughout the 
country supported by Department of Labor grants) ran an inten
sive house-to-house canvass in eight census tracts of highest 
unemployment, using neighborhood residents as interviewers. 
Very high interest in training and jobs was found among people 
who had never been to an employment office. About 91 % of those 
referred by the neighborhood workers actually reported to special 
"outpos t" nei ghborhood offices for further screening and referral. 
Houston found that different techniques were needed for working 
with Negro and Mexican-American disadvantaged, particularly 
use of wome n interviewers in the Spanish neighborhoods. 

Al though some 600 "disadvantaged" were placed i n job training 
programs, the original Houston project suffered becau se it did 
not have training programs or a job development effort to 
match its successful outreach, 

1/ See Part II, page __ 
2/ See Part II, page __ 
lf See part II, page _ _ 
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Youth Motivati.on - Many companies particip;:ite in annual "Career Days" in 

schools to motivate minority youth toward jobs in their companies. But 

some companies reported more intensive and individualized programs: 

- In Los Angeles recently, emplovers helped organize a task force 
of 300 minority employees holdin~ jobs at all levels, who went 
into individual classrooms -- many in the schools from which 
they had graduated -- to talk ;rnd answer . questions about job 
opportunities and needed preparation._!_/ 

- In a summer employment program, Illinois Bell Telephone Company 
hired a number of Negro high-schoolers. Before thev returned 
to school, they were urged to let their classmates know of job 
opportunities at the company.~/ 

Michigan Bell employed a small number of Negro high school seniors 
on Saturdays. When thev gradu;:ite, the '- ' wi 11 step right into jobs 
at the company. A Companv representative will present a special 
certificate at the grad1Jation ceremony. The company believes 
this will make a big imoression on others in the school. The 
program has produced good employees ;:ind Michigan Bell will ex
pand it .y 

Publicity - While participants said t here is no substitute for going into 
the ghetto neighborhoods to recruit, publicity supplements this effort: 

- The Chicago Merit Emplovment Committee has sponsored a"Merit 
Employee of the Week" newspaper series, featuring "success 
stories" of minority employees. These employees have also 
been placed on minority disc-jockev programs for interviews. 

- The Los Angeles Merit Employment Committee distributed 70,000 
copies of "You Too Can Be A Winner", a handsome booklet featur
ing minority employees in varied jobs at different area com
panies with their own quotes stressing opportunitv and the need 
to stay in school. (By contrast, a conference participant re
ported that recently a Philadelohia company, genuinely interested 
in hir i ng Negro youth , distributed a recruiting brochure to Negro 
high schools in which every emplovee pictured ·~as a nice white 
boy • • • nothing with which the kids could identify • • • ") 

- Employers in a number of cities said that they are regularly send
ing wor d of job opportunities to the Urban League, NAACP, YMCA's , 
settlement houses and other nei ghborhood agencies and youth centers 
wh ich regular l y reach minor ities . 

1/ See Part II, page_ 
2/ See Part II, page __ 
3/ See Part II, page ---
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The Job F:iir, "Equal Opportunity Fair," Career-o-rama" or similar emplover

sponsored community effort is another method of establishing communication 

between companies with unfilled jobs and potential employees. Thirtv

eight cities were reported to be planning or holding Job Fairs this year. 

Successful fairs have netted employers badly needed employees at surpris

ingly low cost compared to other recruitment methodi. 

Job Fairs are now concentrating on on-the-spot hiring, rather than general 

promotion of company opportunity. But this has only proved successful when 

a well organized program of publicity, preliminary screening and recruiting, 

in cooperation with community agencies has preceded the fair. 

- In Indianapolis 20,000 people attended the Job Fair, several 
thousand showed up for company interviews. A check two weeks 
later showed 560 hired; 4 out of 5 had been unemployed. Com
panies who sent their top officials as interviewers got the 
best response, because too many , people had been turned away 
by personnel departments. 'When they found out that vice
presidents and presidents were interviewing, ••• they felt 
freer to apply.".!/ 

- The Crane Company in Springfield, Massachusetts hired 23 of 
55 men it interviewed at a Job Fair this year. The company 
learned from a previous Job Fair to send its most skilled 
interviewers (including one who spoke Spanish) to the Fair. 
Those hired are rated very good employees.I/ 

- The Third annual ''Career-0-Rama" recently held on Chicago's 
West Side (one of several Fairs held in different minority 
neighborhoods) is part of a business-sponsored program to 
convince high school students to stay in school, and dropouts 
to return . The Fair was organized by business leaders in co
operation with every possible neighborhood organization; schools, 
religious groups, etc. A follow-up committee is now getting 
evaluations from these groups to see how youth were influenced 
by the program.y 

1/ See Part II, page __ 
2/ See Par t I I , page __ 
3/ See Par t II, page __ 
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"Fitting The Job To The Man:" "What's Right With Him" 

A surprising number of conference participants advocated this radical 

reversal of traditional employment procedure as a necessary and beneficial 

step for business as well as for the hard-core unemployed. A new perspective 

of the potential employee is needed; "instead of looking for what's wrong 

with him, we need to look for what's right with him: What are his apti

tudes and potentials?" 

Others warned against stereotyping the "disadvantaged_;' "minority," or 

"poor" as fit only for assembly type or low-skill laboring jobs. One 

job program developer cited a man who "failed" on three different industry 

jobs to which he had been referred, now doing excellent work as a "coach" 

advising and counselling other formerly unemployed people on their job 

and family problems. Another reported the case of a Negro man employed 

' for 13 years as a night watchman, who is now a crackerjack manager of a 

busy employment office, displaying excellent administrative and managerial 

skills. Both had talents in different areas from where they had been 

placed by employers. y 
Dr . Samuel Cleff, an industrial psychologist with the Honeywell Cor

poration , has been experimenting with new methods of identifying posi

tive qualities in people and matching them to revised job descriptions. 

He asks unemployed what they have done and what they have done best - in 

work and nonwork situations . He believes his findings will help companies 

hire people who can best do the work-required for specific jobs . 2/ 

1/ See Part II, page 
2/ See Part II, page 
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Bernard Halnane, Director of the Foundation for Re-Employment~/ has 

developed a system of "achievement pattern analysis" and a "re-employment 

program" also based on developing the "self image" of the unemployeo from 

"fa i lure" to "achiever." The program seeks out and builds on the skills 

that the individual is motivate d to use, and helps him oevelop better 

job-f i nding techniques. Haldane reports that more than 70% of the 

unemployed he worked wi th found jobs in less than 60 days . 

More crea tive use and development of manpowe r wa s called f or. Seve ral 

speakers cited the amazing ability of industry to train totally unskilled 

"Rosie the Riveters" with lightning speed for wartime needs; Brooks Bernhardt 

of the Monsanto Chemical Company recalled training Italian goatherders 

f or compl ex chemi cal and pe trol e um i ndustry opera t i ons in wartime . In-

dustry was urged to apply the same kind of energy and initiative to train 

today' s unemployed. 

A t e ndency to "ove rh i re" was critici zed by some par t ic ipants, defe nded 

by others . 

' 'We only h ire peopl e we th i nk are promotable," said one 
company official. "But you don ' t promote most o f them, " 
repl ied another. "How many f oreme n do you need?" 

He nry Shor o f KLH Company believes that the re are a considerable number 

of pe ople who will be sati s fied and perform well at low-level jobs, and 

that they shoul d not be expected t o mee t h igher requ i r ements . However , 

Shor agreed with others that employees h ired at the l owest level should 

be given encouragement and opportunit'y to improve skills and advance. 

Educational requirements are being great l y modified and relaxed by em

ployers who find that a high school diploma is not really needed for 

l/ See page __ (Participants) 
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many entry level jobs, and that the high school product in their area 

often reads at a 6th grade level. Some companies are working with local 

Boards of Education or developing their own programs to allow employees 

to get a high school equivalency while workin~. 

- In St. Louis, where almost every employer formerly required a 
high school diploma, a new business-orgariized job program has 
oersuaded employers to restructure jobs. A recent sample of 
~00 job orders showed that 82% did not require high school 
education, and 55% would acceot 8th grade or below.!/ 

- The KLH Company has no educational requirements for its entry 
jobs. Employees go directly into a special training program 
before they go on the job. KLH relies on an exceptionally 
skilled interviewer and references (where available) for hiring 
decisions. The Company has about 35% minority employees, and 
is enthusiastic about their performance in turning out a very 
high quality pr0duct.~/ 

- The Polaroid Company has dropped former requirements for high 
school diploma, and conducts a training program which allows 
employees to get the diploma on company time and at company 

' expense. 

- The Thompson Ramo Company in Los Angeles, which formerly re
quired a hi gh school diploma plus 2 years of experience f or 
electronic assemblers, was persuaded to try hiring graduates 
of the Opportunities Industrialization Center (OIC), a ghetto
organized job-preparation program, whose graduates often lack 
much formal education. After a three-week trial, the company 
told the Ce nter, "We'll take all the trainees you can send." 

However, the high school diploma remains a major obstacle to job 

opportunity. A Chicago job program administrator cited companies which 

require a diploma for a "fork-lift operator and the lowest kind of 

assembly jobs;" the director of a Spirn ish manpower program reported that 

she couldn't place a man with 18 year s of welding experience in Cuba 

because he didn't have the required diploma .ii 

Testing is a major area where changes are taking place. Many employers 

now recognize that verbally-oriented tests do not accurately r eveal potential 

of Negroes and Spanish-speaking applicants. Psychologist 

½7'/ ~ee ~art tl' ~age ee art , age --
Y See PprtII, page-=-



- 22 -

Cleff reported that almost all tests now in use focus on skills of working 

with .,ideas and symbols," but his analysis reveal that most jobs require 

workin g with "things." There are no tests to measure this kind of ability, 

he said. 

Many companies today use the General Aptitude Test Battery (GATBY) de

veloped by the U.S. Employment Service. This test is fine, if you can 

read at a sixth grade level, said Bruce Cole of JOBS NOW, "but we have 

kids that can strip a car in 10 minutes who cannot pass the mechanics 

aptitude t e st." 

The Inland Steel Container Company does no testing before hiring. 
"We test after hiring, and find that the tests are invalid," said 
William Willard. 

Pacific Telephone & Telegraph, Equitable Life Insurance Company, 
Illinois Bell, Metropolitan Life Insurance Company were among 
companies who reported successful pilot projects in hiring a 
small group of applicants who did not pass regular tests, but 
indicated good potential. Most have become excellent employees.I/ 
Pacific Telegraph and Telephone gave these employees a special -
remedial education program; 39 of the first class of 42 are now 
permanent employees, and the program is being expanded. 

Carl B. Kludt, Manager of Personnel Development for Hughes Aero
space Company, took 120 hard-core minority youth referred from 
social agencies as people with good motivation for work, ignored 
their test scores, and trained them successfully for clerical 
and electronic assembly jobs. But, Kludt emphasized, he did not 
tell their supervisors about their test scores or lack of high 
school diplomas. There was absolutely no difference in their 
achievement from others who met the usual requirements. 

KLH uses no tests at all except a finger dexterity test for jobs 
where this is essential ; even this test was developed and refined 
wi t h p r esent employees to be sure it was valid . KLH is convinced 
that no one without a high school education can pass the WONDERLIC 
te st . When this test was g iven to Negro supervisors who are re
ga r ded as e xcellent employees , they failed it . Said Henry Shor, 
"They ne ve r would have been hired , so we said 'to hell with 
Wonde rl ic ' • "2/ 

1/ See Part II, page __ 
2/ See Part II, page __ 
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In New Yor.k, where Ne gro applicants regularly failed the Sheet 
Metal Workers apprenticeship test, the Workers Defense League 
gave specinl coaching to a g;roun of ~~egroes. These boys got 9 
of the 10 top grades in the next test. They d i dn't need remedial 
education; they just haJ to learn how to take tests. Several con
ference participants recalled that thev took cram courses on "how 
to take a bar exam", and agreed that helping Negroes learn ~ow to 
take tests and fill out application forms could help open the door 
for good employees. 

In most cases, employees hired without tests have worked out well. Com

panies relied on good interviewers, and worked with supervisors to con-

vince them that these people were worth special attention and tra i ning. 

Pol i.ce Records have been a major employment barrier for many minority 

AJ'.>plicants. But Conference participants stressed that the frequency and 

causes of arrest differ greatly in ghetto and non-ghetto areas. ·~t's pure 

luck if you don't get 'busted' (arrested) if you grow up in the sl11ms," 

s,qid one. Several companies which have hired people with police records 
' 

(who otherwise showed good potential) reported that they have caused no 

problems and some have become superior employees. 

- Henry Boardman of Western Electric Company reported that a 
comparison of those hired with arrest records and those 
without showed no difference at all. 

- Pacific Telephone and Telegraph looks carefully at the record, 
distin guishin g between arrest and actual conviction, and has 
gained several "superior employees" from amon g those with 
police records.~/ 

- William Johnson of the Center for Independent Action, who worked 
with Indianapolis employers setting up a job program for hard
core unemployed , said "We ask employers to look at the kind of 
record. If it ' s not dangerous and the person is backed up by 
his local volunteer counselor who can testify about his home life 
and stay with him ," the employer is urged to take the chance .I/ 

1/ See Pa r t I I, pag~ 
2/ See Par t I I, p age __ _ 
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Restructuring jobs, dividing them into simpler and more complex parts 

has made it possible to employ people with lower qualifications in many 

companies, and provided advancement for employees working below their 

ability. It was generally agreed that this kind of effort, which has 

been going on in upper echelon jobs, can be done more extensively at lower 

levels. 

- Dr. Kludt described an effort to determine minimal requirements 
for gas company meter readers in the Los Angeles area. The 
company required a "knowledge of mathematics." Breaking this 
down to the precise operations required, Kludt finally got the 
company to agree that they could hire men who could merely add 
and subtract; multiplication and division and were not really 
necessary and could be learned in night school while the men 
were working. 

- The Texas Division of the Champion Paper Company restructured a 
considerable number of entry-level jobs last year, eliminating 
educational and test requirements, and hired "hard-core" un
employed referred by a job project which conducted a house-to
house canvass in high unemployment neighborhoods. The company 
reports that it has gotten "exceptionally good employees." As 
a result, it has since hired more through this program. 

- The Dieboldt Manufacturing Company is among companies that have 
hired Negroes and Spanish-speaking workers at low-skill levels, and 
set up in-plant training to upgrade their skills, teach English 
and provide other remedial programs. The company employed no 
Negroes or Spanish-speaking people 3 years ago; today Negroes 
and other minorities are 18% of the work force. Many are already 
moving up the ladder to higher jobs. 

Upgrading present employees was recommended not only as a way to open 

lower jobs but as a frequently overlooked, major source of good talent, 

particularly among minority employees who may not have had opportunity 

or encouragement for advancement. 

- The Polaroid Company and Equitable Life Insurance Company have 
instituted a job-posting procedure. All jobs that open up through
out the company are posted . Anyone who thinks he or she is qualified 
may apply. Polaroid works with supervisors, urges them to encourage 
minor ity employees who may lack confidence or needed skill to take 
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t r a ining courses t o qualify, either in company programs or 
ou t side . Tom Brown of Polaroid urged employers to emphasize 
upgrading. "You have fellows in your stockrooms that could 
very easily be running a line as a supervisor ••• people doing 
jobs as clerks, typists who •.• if given an opportunity ••• 
could move up in your company." 1/ 

- Western Electric's Kearny Works took a look at its work force 
and wondered why there were no Negro supervisors. "We put in 
a crash program and interviewed every Negro male in the place," 
s a id Henry Boardman. "What we learned was fantastic." Negroes 
with college degrees and other qualifications were working at 
jobs far below their abilities. Western Electric instituted a 
special training program to prepare some of these men to be 
supervisors ••• then went on to use similar techniques with the 
total work force. As a result, the company ha s found excellent 
new supe rvisors, black and white, who had been overlooked by 
fo rmer promotion s ystems.ij 

- Equitable Life formerly hired only college graduates for com
puter programmers. Two years ago, it offered everyone in the 
company the opportunity to take two special exams for these 
j obs; one the regular IBM exam, the other a specially devel oped 
exam t o indica te characteristics of thinking. Five hundred 
empl oyees took the exam, 100 pass~d it. The company discovered 
t ha t 60% of those passing did not have college degrees. It is 
convinced that a major source of higher level job talent is 
within its presen t employe e population . y 

- I ll i nois Bell offers continuous training for employees, asks 
supe r v isors t o be on the l ookout for talent, and encourage 
empl oyees t o take courses for advancement. These are open to 
te l e phone opera tors , c lerica l employees and all others.!±/ 

"Sensitivi ty" Tr a ining fo r Personnel Officials and Supervisors -

Human relations t raining a nd other preparation of personnel officers and 

supervisors wa s he l d essential fo r success of any program to hire and 

train hard-core unemployed. 

This i s particu l a r ly importan t fo r the people at the f i rst point of 

contact. "You need your be st -- not your wor st -- person at int ake ," sa id 

one par ticipant. Many stories were told of compan i es wher e the gua r d at 

the gate or the girl who hands out emp l oyme nt app l i ca tions actually make s 

I / See Part II, page __ 
2/ See Part II, page __ 
3/ See Part II, page __ 
4/ See Part II, page __ 
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company employment policy -- regardless of what the president or vice

president thinks his policies are. Receptionists and interviewers in 

State Employment Services, private employment agencies, and companies 

were all called guilty. 

Employers were urged to carefully review present "intake" methods. 

"Are personnel people courteous, understanding? Do they give assistance 

of frighten the hell out of the prospective employee?" 

"In personnel, the name of the game is to exclude,'' said one personnel 

manager, who agreed that this situation needs to be changed. 

Dr. Kludt suggested rotating personnel people from time t o time, 

putting them in to wage and salary, training, or employee services becau se 

it "reorients them to the fa c t that they are there to serve people." 

Apart from outright discrimination which still persists, personnel 
• 

people need special ability to understand and r e late to the special 

problems of the disadvantaged. The personnel interviewer dealing with 

Negro, Mexican-Ame rican , Puerto Rican or other minority person should be 

"the most skilled pe rson in the company" •• should have knowledge of 

d i ffe r e nt cul t ural backgrounds ••• " For example: "In the Mexican-American 

culture, humility is a virtue. The Mexican-American is not likely to sound 

his own t r umpet." His rea l abilities have to be carefully sought out. 

"The sil ent ways we communicate ••• and fa il to commun icate," were 
stressed by Bruce Cole , of Chicago's JOBS NOW Project. 

For example: "If you wea r your ha t, you're crude if you're middle 
cl a ss . (Bu t ) if you're a lower class Negro, wearing a hat means 
you're a man . " 
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Or: "Many Latin-Americans like to talk about a foot away from the 
interviewer while most North Americans feel comfortable about three 
feet away, so "what you have is the Yankee backing away and the 
Latin moving in ••• and neither of them is comfortable." 

Or: (on looking the other person in the eye): "You can't do it 
more than 10 seconds, until you .•• are embarrassed ••• iooking 
around the room (But) nobody ever tells a Negro kid 'don't stare' 
He is going to look you in the eye (and) say 'That white s.o.b. 
he doesn't 1 ike me .• he won't look me in the eye •• won't trust me'." 

Personnel officials loaned by Chicago companies to the JOBS NOW 
Project are learning a great deal about how to deal with the kids 
from Chicago's streets when they come for jobs and when they are 
on the job._!,_/ 

- In Boston, 300 company personnel officials who have worked as volun
teer interviewers at Jobs Clearing House have learned a lot about 
the problems of Negroes in seeking, getting and holding jobs. "They 
are getting accustomed to interviewing Negroes in a relaxed way, 
which is totally different from the way they interview in their own 
companies ••• after they have gone back to their company ••• they 
know the problem .•. we have on the other end," said JCH President 
Tom Brown. 2/ 

- In Denver, Colorado, psychologist J ack Yuthas believes that "you 
can't really understand the disadvantaged unless you live with them 
for a while." With other University of Colorado professors, and in 
coopera tion with the Denver Plans for Progress Council, he has been 
working with industry personnel people and school counsellors to 
give them first-hand experience of the problems of the high school 
dropout ; his fears, frustrations and hostilities. 

Training for Supervisors and Foremen 

1/ 
2/ 
3/ 
4/ 

- Illinois Bell has run a series of "sensitivity training" courses 
f or first and second level supervisors to develop awareness of special 
needs of minority and dis advantaged new employees. The company 
reports an "overwhelming response"; many of these people wanted to go 
out a nd do more in the community . Some of them are now doing volunteer 
tutoring of ghetto residents.y 

- Equitabl e Li fe placed its first group of employees who didn't meet 
usual qualifica tions under particul a rly sympathetic supervisors. When 
the company made c lear to these supervisors that these employees 
would no t be charged against their r egular budget; or efficiency rating , 
a nd urge d them to take on the special challenge of training them , 
r esu lts were good. :±_/ 

See Pa rt II , page __ 
See Part I I , page __ 
See Pa r t I I , page __ 
See Part II, page __ 
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- KLH has worked with Northeastern University in Boston, to develop 
~ourse for training supervisors.];/ 

- The Board for Fundamental Education,which has concentrated on 
basic education for minority and other disadvantaged employees, will 
soon put on the market a series of tools for foremen, supervisors, 
and interviewers to help them work more effectively with a multi
cultural work force.2/ 

Other administrative measures by top management to assure that new job 

policies are carried out down the line have been found necessary. 

There was resounding agreement that the best policy or new approac h 

from the president or vice-president's office can get badly fouled up 

unless specific additional steps are taken to woek this policy into all 

operating parts of the company. 

1/ See 
2/ See 
y See 
4/ See 

When North American Aviation Company, which has received plaudits 
for its policies in hiring and training minorities, analyzed 
employment statistics by department and division, it found some 
without a single Negro or Mexican-American employee. The company 
has now shifted administrative r e sponsibility for equal employment 
policy from the Personnel Department to the line officials , 
creating a top management committee of vice-presidents of all 
operating departments in the corporate structure, and a similar 
committee in each branch operation. These committees analyze 
minority employment statistics, review qualifications of present 
minority employees for promotion, and receive suggestions from an 
Advisory Comm ittee composed of minority emp l oyees. There has been 
a notable increase of minorities employed in areas where they had 
been absent before, and in those holding supervisory jobs --
even in plants in the South where "tradition and attitude" was 
supposed to prevent such things.y 

Michigan Bell Telephone Company keeps a monthly running inventory 
of minority employment records (which it is required to submit as 
a government contractor) by district, division and city. This is 
c irculated to every operating department head . Looking at another 
c ity or department's better record spurs a manager to go out and do 
more on his own " before the boss comes in and tells him to do 
better." The company has also tried FEPC-type audits on its own 
personnel office operations, reviewing applications of minorities 
not hired. Some of these have been called back for second 
interviews, hired and turned out to be good employees.!±/ 

Part II, page __ 
Part II, page __ 
Part II, page __ 
Part II, page __ 
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Education and Training 

Orienta tion and counselling before tra ini ng has been found most essential 

for many disadvantaged to become good employees. Such pre-training is now 

being done in some cities by social agencies and government job programs. 

In others it is still l acking, and as a result, employers a re often dis

appoi nted wi th job program tra inee s. 

Pre-t r a ining ranges from very simple practical things, like how to f i nd 

the right bus or buying an a larm c lock to get t o work on time, t o complex 

a nd subtle attitudes and emotiona l problems . 

The important elements of pre-tr~ining are illustrated in the 2-week 

orientat i on course conducted by J OBS NOW in Chica go. They are: 

- Grooming and hygi e ne 

- Money management: (how t o avoid getting hooked on "credit terms ," etc .) 

- Transportation: (how t o get t p jobs on the public transportation 
sy stem -- s ome thi ng that is tota lly new f or many ) 

- J ob prepa r ation: ( company pe r sonne l expl a in what is expec t ed f r om 
e mpl oyees i n t he "work world;" trainees discu s s 
with them their worries a nd concerns) 

- Human r e l a t ions t raining: (get t i ng the youth t o exami ne their own 
a ttitudes toward jobs , themselves, their c ommuni ty, 
life in gener al . "We try t o provide t hem wi th an 
idea t ha t t here is a tomor row. ") 

Si mi l ar courses we r e r e ported conduc ted by Opportunities Industria lizat i on 

Centers (OIC ' s ) i n Philade l phia, Los Angel es and other c ities, by the Pul a ski

Cava lry Reha bil i tation Ce nte r in Huntsville , Alabama, by the Cook County 

1/ 
We l fare De partme n t and othe r s.-

1/ See Part I I , PP• 
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''High-support", continued into training and on the job was also 

recognized as a necessity for the severely disadvantaged. The employer 

frequently complains that when he gives a "disadvantaged" person a chance, 

the employee "doesn't show," is tardy, or drops out after a short time. 

Where a continuing "support" program has been carried on, whether by 

the company or cooperating social agency, results are much better. 

- JOBS NOW Project clients get follow-up help from project"coaches" 
who ask employers to give them access to new trainees on the job, 
then follow through at home or wherever needed. But the employers 
are also asked to develop "support" themselves, through their own 
"coach" or a "buddy system." The results: 83% of youth referred 
to companies with "support" programs are still on the job, but only 
24% are still working in companies where no internal "support" 
program was established. 

- JOBS NOW Project tells companies that if an employee has a problem 
the company should follow through; it can be referred to the social 
agency which is su pposed to handle it, but too often the poor are 
merely "bucked around from agency to agency .11 If the company checks 
up ("uses its muscle") to see what has happened, chances are much 
better that the agency will do the job.~/ 

' 
- The Polaroid Company believes it is the company's responsibility 

to find out why employees "don't show" and try to help. "It could 
be the person is trying to hold down two jobs -- it could be the 
ba bysitter didn't show -- if one car breaks down, several people 
may become absentees -- you have to be concerned with the total 
employee." 

- The Opportunities Development Corporation, a new business-supported 
job program in Buffalo, trained 200 "tutors" - many from ghetto 
neighborhoods - to work with newly placed trainees in the plant 
and help counse l them on and off the job, while providing needed 
ba sic education in afte r work classes.I/ 

- In India napolis, a business-sponsored program has recruited volun- 31 
teer counsellors who work with job trainees constantly on a 1-1 basis.-

1/ See Part II, p. 
2/ See Part II , p. __ 
3/ See Pa rt II , p . 
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This kind of support is costly. But conferees could not suggest 

any program on a mass basis that would work. So far, best results come 

from individual counselling. However, many said that the high initial 

outlay would pay off in better, steadier workers. Some companies have 

already benefited from applying "support" techniques for disadvantaged 

new minorities to their regular work force, with resulting reduction of 

absenteeism and other problems. 

Basic Education is a crucial need for today's unemployed, underemployed 

and for many employees whose jobs are being replaced with more skilled 

operations. Whether school dropouts, or products of inadequate schools, 

these people cannot meet industry's current requirements. 

Some encouraging programs were reported, conducted by industry, itself, 

in cooperation with school systems, or ' by other agencies. There is strong 

evidence that "the best place to train people is in the world of work"; 

employees respond better to programs conducted on company premises than 

in educational institutions where they may have had earlier failures, or 

which are difficult to reach after work. 

-The National Association of Manufacturers started a pilot program 
(MIND) several years ago, which raised reading, writing and arith
metic level of Harlem youths by four grade levels in 100 hours of 
instruction. 

-NAM's MIND staff worked with the Corn Products Company in Argo, 
Illinois, to develop a basic education program for company employees 
who could not qualify for new jobs. A pilot project for 38 employees 
was conducted 2 hours each day after working hours on employees' own 
time for an average of 79 class hours per employee. It helped raise 
educational levels from 2-3½ years. Although the company had some 
difficulties with work schedules and attendance, and did not get the 
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full time projected for instruction, it is enthusiastic about 
results and is going ahead with a second program for 59 other 
employees. Cost was estimated at $200 per student, chiefly for 
salaries of the director and 2 "monitors", not trained teachers, 
but sympathetic company officials who were able to give encourage
ment to the students. The Corn Products Company is now taking 
over the "MIND" program as a commercial enterprise and will market 
it to other companies.!/ 

- The Campbell Soup Company developed a program with the Chicago 
Board of Education in which the Board supplied teachers and 
materials for a course conducted on company premises. Twenty
four employees completed a course covering grades 1-6. Classes 
were held 2 hours daily, on employees'own time, before or after 
work. The company is so pleased with results that it is now 
opening the program to all interested employees. Ten percent of 
the hourly work-force have enrolled, and a second course covering 
grades 7-12 is being prepared. 

- The Board for Fundamental Education (BFE), a non-profit organi
zation which has conducted in-plant basic education courses for 
about 80,000 employees, designs special programs to meet indi
vidual company needs. Courses are divided into 3 groups: from 
zero t o gr ade 4; grades 4-8 and grades 8-12. BFE recently em
barked on a program to upgrade 1,600 employees of the 12 largest 
steel companies in Chicago and Baltimore. II 

Skill Training Programs. Some progr ams were severely criticized for 

tra ining peopl e without r e l a tion to or prior commitment of jobs, but t he 

mo s t success f ul ones have had an initial a nd continuing close rel a tions hip 

with bus i ness and industry. Where the business community has taken an 

active r ol e in j ob progr ams, it has conc lude d tha t jobs must be found and 

commit t ed f i rst, t hen train i ng programs deve l oped a nd t rainees r e cruited . 

- I n Lo s Angeles , the Merit Employment Commi ttee and personnel and 
training experts from The America n Society for Training and Develop
ment have he l ped organize , deve lop curriculum , provide instructors 
and material s for federa lly-supported s ki ll centers and othe r pro 
grams which are training residents of ghetto areas. 99% of t he 
graduates of the skill centers were reported pl aced i n j obs . This 
high pl acement rat e was attributed to an intensive follow-up program 
by the Mer it Employment Commit t ee to assu r e tha t a gradua t e is placed 
in one company if ano ther does no t have a job for him . Many Los 
Angeles employers see t he best hope for f uture training in more 

1/ See Part II, p. 
2/ See Part II, p. 

See also, Resou rces, p. 
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such "coupled" programs, where the prospective employee gets 
institutional training first, then moves into OJT Training 
programs in industry. The Douglas Aircraft Company has trained 
about 6,000 workers in this way.~/ 

- In Minneapolis, a Plans for Progress Council of 70 major employers 
has entered into a new "coupled" program. It has a contract with 
the Labor Department Bureau of Apprenticeship Training (BAT), for 
dropouts aged 17-22. The local Opportunities Industrialization 
Center and two other agencies will recruit trainees and give them 
20 hours of basic training weekly, for which they will be paid 
$20.00. Employers will hire these trainees for the other 20 hours 
weekly and pay them $30.00 per week. (All funds come from BAT). 
The program allows 4-26 weeks for this initial training (OIC be
lieves it will take 11 weeks) then trainees will automatically 
go into regular On-the-Job training programs in the companies. 

- Michigan Bell Telephone recently participated in a special MDTA 
clerical training program for 30 hard-core unemployed women. 
After 26 weeks institutional clerical training, they spent an 
additional 12 weeks in alternate periods of 2 weeks on the job 
at the company, 2 weeks back to school to concentrate on weak 
points noted by company supervisors, then back to the company 
for another 2 weeks, then back to school and so forth for the 
12-week period. Fifteen of the women were hired at the end of 
this period; the others needed more training, but Ed Hodges of 
Michigan Bell said the "most impprtant thing was the confidence 
gained by these women in their 6 weeks on the job." Most of 
them had felt they were confirmed failures and could never make 
it."1/ 

- Aerospace companies in Huntsville, Alabama have had remarkafule 
success in pilot programs to train unskilled rural Negroes for 
relatively high skill jobs. Through an employer organization 
(AHAC) they have strongly supported a local "rehabilitation and 
study center" which provides pre-work training, orientation and 
counselling , screens and refers a pplicants to the companies, 
which then provide skill-training under MDTA programs.I/ 

See Part 
See Part 
See Part 

RCA has trained 20 such candidates as reproduction tech
nicians, electronic technicians, illustrator-trainees 
and file clerks, who now work at wages ranging from $1.90 
to $3.75 per hour. Said Paul Klein of RCA, "These are 
some of the best employees we have. They have real 
motivation."3/ 

II , p. 
II, p. 
II, P• 
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- The Western Electric Company in Kearny, N. J.,opened its 
established tool maker apprentice-training program to the 
community by running a new program at night on the second 
shift. A special curriculum was developed for an initial 
24 hour course in basic shop math, followed by 24 hours of 
blueprint reading, 24 hours of actual application, and 50 
hours of direct shop learning on lathing, milling and 
grinding machines. Eighty men have graduated from the 
course; all are now employed at wages from $2.10 to $3.25 
per hour. Students in the present course are 80% Negro. 
Western Electric has persuaded neighboring companies to 
help furnish instructors. 

Graduates of this course can enter some 1,000 firms in the 
area--many of which suffer serious skill shortages. This 
course was totally paid for by the company; the chief cost 
was instructor's time. Evaluating this cost, Western Electric's 
Henry Boardman noted that the company had spent $10,000 adver
tising for machinists and toolmakers in the previous year with 
no result. The training program cost just about the same and 
produced many skilled employees.~/ 

Apprenticeship Training. Several participants reiterated charges 

that restrictive union practices keep minorities from apprentice training 

for skilled trades. But this argument was countered by others. It was 

I 
noted that apprenticeship training is not a major route to employment 

for the current 63 million non-farm employees in the u. s. Even among 

construction employees, only 16,000 have had apprenticeship training, 

said Otto Pragan of the AFL-CIO. 

Charles Keller, President of a New Orleans construction firm,urged 

industry representatives who sit on joint apprenticeship committees to 

take responsibility to see that Negroes get applications and equal oppor

tunity to compete for apprenticeships. 

1/ See Part II, p. for other examples . 
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In Baltimore, where a new USES Apprenticeship Information 
Conter and a Youth Opportunity Center are trying to help 
Negro youth get into apprentice-type jobs, an employer organi
zation discovered that many boys could not affort basic equip
ment required for an apprentice. (A carpenter needs $40-$50 
worth of tools; fitters need more than $100 of equipment). The 
businessmen set up a revolving Fund of several thousand dollars, 
told the Center that when good candidates don't have money for 
equipment to sign an authorization and send them to Sears or 
Montgomery Ward, who have agreed to bill the Fund. The apprentice 
pays back the loan at $1.00-$2.00 per week. 

There was some criticism about the unnecessary length of apprentice-

ships in craft industries: a carpenter's apprentice, for example, must 

work an 8-hour day, then go to school 2 nights a week for 4 years before 

he can become a journeyman. "With our modern educational know-how, why 

can't we design a program to train skilled mechanics in 2 years or less?" 
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Employers Take Leadership on Community Social Problems 

"If we can actually sit down and talk with community 
(minority) leaders we may have accomplished more than 
millions of dollars that we can conceivably throw into 
the community." 

William E. Elston, American Airlines 

"Remember that the poor have been footstools for official
dom all their lives. Someone is always doing something 
for them, to them, or on them, and their great desire is 
to be a part of the doing." 

Chester Wright, Watts, Los Angeles 

"We have recognized a totally new concept of how business 
must participate in community life." 

William Boucher III, Execut ive Director 
Greater Baltimore Committee 

) 

This "new concept" of participation is being carried out by 

individual companies, by joint employe r councils and by a growing 

number of joint employer community organizations, in which business 

leaders work with a broad spectrum of citizen groups, socia l and other 

civic agencies. 

Joint efforts usually started as job-finding pr ograms, inevitably 

discovered that training and education were primary needs, and, therefore 

have become involved with training, schools, and in some cases, with 

housing, transportation, health and welfare and other job-related problems. 

How to establish communication •• how to know who are "real" minority 

l eadersa.how to get existing agencies and programs to work together 

constructively, were frequent questions raised at the Conference. Those 

working on cooperative programs had some answers : 
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-The best way to reach "real" minority leaders is to 
contact the agencies who work in their neighborhoods; 
social agencies; YWCA's, NAACP, Urban Leagues, neighbor
hood and civic organizations. Beware of thinking that 
you can deal with any one "leader"; it may seem easier, 
but it won't reach all the people you want to reach. 

-Where cooperative programs have been established, existing 
agencies and programs have been me·shed into the overall 
structure, without duplication, or stepping on anyone's 
toes. Most existing programs are struggling with inadequate 
resources; use them for that part of the program they can 
do best, then develop additional program where it is needed. 

-A coordinated, community job program eases the pressure on 
employers, particularly smaller employers, who have been 
beseiged by requests from different job programs. It can 
provide the busy employer with a quick central source to 
find where to go for what. Two community programs -- Newark 
and Baltimore -- have published digests, summarizing 
information, individual names and numbers to contact on all 
job training programs in their areas: (Newark listed 38 
such programs in its first publication).l/ 

Most community job programs 1 have raised local funds first, then 

gone after government -- or in some cases foundation -- grants for 

large-scale training programs. This process has been long and sometimes 

discouraging, but the "pioneers'" experience should help ease the way 

for those who follow. Some sources of technical help were suggested 

at the conference.~/ 

Community Job Programs 

Some cities, notably Indianapolis and Los Angeles, have started 

job programs as a purely business effort on the theory that if business 

bears full responsibility it will do the job better. However, these 

programs have relied heavily on cooperation with a network of social 

and community groups. 

See Par t II, page • 
See page (Resources) 



- 3 8 -

More cities -- among them Newark, Rochester, Buffalo, St. Louis, 

Baltimore, Huntsville, Alabama, Oakland, California -- have involved 

a broad cross section of the community (minority groups, social and 

government agencies, religious and civic leaders and others) from the 

start in developing and operating the ir progr_ams. They believe that 

the urgent need for communication between these separate groups can 

only be met through this kind of organization, which enables constant 

communication of problems , as se ssment of resources and assignment of 

specific responsibilities. 

-In Indianapolis the business-sponsored project got substantial 
job commitments from employers, recruited and tra ined hundreds 
of volunteers to wor k with unemploye d as individua l counsellors, 
helping them t hr ough s creening, training , j ob pl acement and 
f o l l ow- up on t he j ob. Major busine ss f irms contributed inter
viewers, experimentally hired people who didn't meet regular 
standards, and wound up k~eping many of them as permanent 
employees . The Chamber of Commerce plans to continue sponsoring 
t he program • .!:/ 

-In Los Angel es a major effo r t involving thousands of empl oyers 
was started by the Chamber of Commerce fo llowing the Watts riots, 
to work intensively on hiring , training, placement, counselling, 
motivation and ot he r pr oblems, in cooperation with government 
and private job pro gr ams.1 / 

- In Newark , N. J., a working federation of bu siness and industria l 
l eaders , civil rights and other community groups has already 
placed more than 5000 Negroes in jobs and is moving out from 
i n i t ial j ob pl acement into more complex problems of education , 
training and basic communit y needs .1/ 

-Rochester Jobs, Inc. is a recently formed corporation with a 
similar broad representation of business and civic groups 
( including the militant Negro "FIGHT" organization which has 
shaken up t he communi ty). It has secured an initial commit-
ment of 150 0 jobs and initial funds from industry, and i s 
using members of civil rights and neighborhood organizations 
to recruit, counsel and help steer unemployed to training and 
jobs. While s tart ing with jobs, the Rochester organization is 
a lready committed to work on schools, hous ing and other community 
problems •!Y 

1/ See Part II page 
11 See Part II page 
11 See Part II page 
11 See Part II page 0 
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-Work Opportunities Unlimited (WOU) in St. Louis, has the 
presidents of the city's largest corporations on its Board 
of Directors with leaders of minority groups, unions and 
other community agencies. It has 5,000 job orders in a 
"Job Bank" and has placed about 1,800 people in one year 
of operation. The gap between the two figures illustrates 
the extensive programs of recruiting, screening, testing, 
counseling, training and supportive services needed to place 
most hard-core unemployed in jobs. WOU is using several 
government programs (particularly those of the Bureau of 
Apprenticeship Training, u. S. Department of Labor) and a 
number of closely coordinated local agencies for this complex 
job. I/ 

-The Opportunities Development Corporation in Buffalo is 
another broad, representative community organization, brought 
together by the city's Chamber of Commerce. It got an initial 
commitment of 1,000 jobs and $40,000 seed money from local 
industry, then developed a job training program which has 
received $3,000,000 in Federal grants. Of the first 400 
people placed in jobs, 110 came directly off relief rolls. 11 

l 

-In Oakland, California, business leaders helped form a tri-
partite organization of business, labor and minority representa
tives, which, in cooperation with the State Employment Service 
and other government programs has placed 3,000 people in jobs 
in the past 3 years. 

-In Baltimore, the Voluntary Council on Equal Opportunity, a 
bi-racial group composed of hea_ds of business and industry, 
education and bther civic groups, finds that the "inter
locking" organizational memberships of its Board provide 
ne eded exchange of information, and project it into action 
on many community needs. Employer members started with equal 
employment and training programs in their own companies, then 
started v isits of "teams of two" substantial executives to 
·other major executive s to promote the program. The Council 
ha s sponsored workshops for school counsellors and teachers, 
motivational programs to prevent drop- outs, and is moving 
t oward f urther cooperation with public schools, and vocational 
t r a ining pr ograms . It also aids " self-help" programs in the 
ghe t to , and pr ovides liaison for its members with a ll employ
ment an d t raining programs in the area .1/ 

! / See Part II page 
2/ See Part II page 
3/ See page (Resou rces) 
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-In Huntsville, Alabama, in the heart of the South, an employer's 
association has formed a working alliance with Negro and other 
citizen groups, public and private agencies to train Negroes for 
jobs, improve education at all levels, and support other basic 
community programs which contribute to making disadvantaged people 
employable. Top executives of major aerospace companies are 
active members of this association, which carefully analyzes 
and involves existing resources and programs, and continues 
to support and encourage these before it develops new programs 
for unmet needs.1/ 

Other Community Programs 

Following are activities indicating new business involvement .in job-

related community problems including education, transportation, housing, 

health, and welfare. 

Schools 

"Educators say 'we don't know what to do with business; they don't 
cooperate. They don't talk to us.' You say to them 'When was the 
last time you talked to business? ; Well, we're waiting for them to 
come to us. .and business groups say 'Damned educators ... they don't 
understand. '" 

William Flynn 
National Association of Manufacturers 

The growing conviction that business must take the initiative to 
bridge a great communica tion gap with the schools is reflected in NAM's 
recent establishment of a special Education Committee. 

Job training programs were called only "remedial," "treating the 
symptom and not the disease", or as one Conference participant put it: 

"It is impractical to allow public schools of this country to produce 
a product which you cannot use while you are paying for it." 

The most frequent complaints voiced at the Conference: 

-elementary and secondary school graduates do not have basic skills 
for present and future job needs . (In many cities high school graduates 
were termed "six th-grade readers . ") 

-vocational education is still training "buggy whip makers" and 
similar outmoded skills rather than for industry's increasingly 
technical needs . 

1/ See pages Also Part II, Page 
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-school counsellors and other school personnel are often totally 
uninformed about actual job opportunities in neighborhood communities; 
also, they are frequently preJudiced, and hold unfair "stereotypes" 
about industry or factory type jobs. 

Beyond these criticisms is recognized a fundamental mutual need 

of schools and industry to find new ways to identify potential skills 

and adapt them to changing situations. 

Some specific recommendations made to business: 

-Get on local school boards; become actively concerned with the 
qua lity of elementary and secondary e ducation in communities from 
which you expect to draw employees. 

-Investigate your local vocational education programs; find 
ways to help develop curriculum, provide instruction and materials 
to relate these programs to your needs. 

-Fi nd a systema t i c way of sharing the busine ss world with educators, 
r a ther than the once-a-year "Career Day" t ype of opera tion. 

Traditionally, business has not bee n active on local school boards. 

' It wa s suggested tha t " companie s don't want executives taking strong 

pol i tica l pos it i ons be c ause i t might inte rfe r e with public r e l a tions." 

But this attitude is changing: 

"I think we're going to s ee more businessmen on school boards; we 
do have accountability in this area," said Randall Klemme , Vice 
Preside nt of Mutua l of Oma ha, who ha s just be come the f irst 
businessman on t he Omaha s chool boa rd. 

Some examples of s ucce ssful coope r a tion of busine ss and e ducation: 

-Several years ago , the employment manage r of Western Electr ic 
Company,._Kearny Works. looked at the " gene r a l" h igh school curriculum. 
He fourid on l y l year of science , 1 year of math, and Industria l Arts 
courses featuring "Woodworking" and "Leathercraft. " His inves t igation 
l ed t o a pr ogram called "Narrowing the Distance . " 
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First, principals of six high schools were invited to tour 
the plant and participate in extensive evaluation sessions, 
exploring present and future job needs. The immediate payoff: 
several new courses introduced the following fall in basic 
technology, applied physics, applied chemistry, and a new 
electronics lab. 

Western Electric then set up an eight-week summer intern program 
for school guidance counsellors, exposing them to industry at 
work and needed educational preparation. The company paid them 
the equivalent of their school salaries. Evaluations of the 
counsellors (like those of school principals) at the end of the 
session revealed immense changes in attitudes and concepts about 
industry job opportunities. Said one: 

"I'm stil 1 in a state of shock after my visits to the 
Princeton Research Center and Clark Plant where I viewed 
new technology and became aware of the tremendous impli
cations that these developments have for the world of 
work." 

One "intern," the head of an Industrial Arts program at a nearby 
high school, has started to develop a radically new curriculum 
for his school, in which realistic vocational training is incorpo
rated and related to the entire academic program. The school 
expects to get hel p from industry through provision of expert 
speake rs and a cooperative work-study program for s enior students.1/ 

-The Jersey City Chamber of Commerce has conducted an in-service 
training program for teachers (for which they get regular credit) 
in which business and industry representatives describe varied 
vocational requirements in area industries. 

-Pacific Telephone and Telegraph Company's "Bridging the Gap" program 
brings high school counsellors and t eachers to the company for 
workshops and up-to-date information of jobs, conducts plant tours 
and workshops for high school students and provides exhibits, films, 
talks, and discussion materials for schools. Illinois Bell Telephone 
Company has a lso conducted summer programs for counsellors and teachers 
at the company. 

1/ A detailed report on these activities is given in the "Patterns of 
Participation," published by Western Electr ic Company, Kearny, N. J. 
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-Denver's Plans for Progress Council and the University of Colorado 
sponsored a unique program in which high school counsellors spent 
one week in the streets experiencing daily problems of minority kids 
seeking jobs, then joined in seminars with industry personnel people 
to jointly explore job needs and job counselling problems.~/ 

-In Huntsville, Alabama, AHAC (an association of major employers) 
has become deeply involved in programs to improve schooling at all 
levels. AHAC has worked with local and state vocational education 
officials to develop new curriculum, and has provided instructors 
and teaching materials. It helped develop and write a proposal 
which won a $2.7 million Ford Foundation grant to fundamentally 
improve pre-school, first, second, and third grade instruction in 
Huntsville schools. AHAC members see this as a "long'-term investment." 
"It's hard to get qualified people to come South. We are growing 
our own" said Paul Klein, Manager of RCA Service Company.y 

Some questioned whether it was proper for business to "invade" the 

"ivory tower of educators" or whether it was possible to breach these 

"impregnable walls" of education. Businessmen who have been actively 

involved dismissed these fears. 

"The whole idea is so simple--it merely means getting together 

people who should be talking to each other." In Huntsville, · for example, 

bus.iness relations with school boards and city and county education 

officials have been excellent. 

"Their reaction was 'oh boy, industry people are taking an interest 
in education; they are going to tell us what they really need and are 
going to help us"' said Clinton Crace, IBM Manager in Huntsville. 

If educators try to defend outmoded systems, it was suggested that 

a few corporation heads sponsoring a study of local education could 

provide a most effective means of getting change. 

1/ A report on this program is available in a reprint of "Maybe Tomorrow" 
published by MONITOR, Mountain States Telephone Company, Denver , Colorado. 
2/ See Part II>Page 
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Transportation: "The Jobs Are Leaving the People" 

"The city of Philadelphia is losing 9,000 jobs a year. .But 
metropolitan region employers are crying for workers at .•• skilled and 
semi-skilled levels ... How does (the) man in the ghetto get to the 
jobs? ... Regional transportation systems are oriented towards getting 
the suburban workers into the city to work and then back at home at 
night ... The ghetto dweller may have to spend two to four -hours .• 
covering the same map distance his suburbanite brother covers in 45 
minutes." 

Alvin Echols, Executive Director · 
North City Congress, Philadelphia 

This "Philadelphia story" was reported as a basic pattern throughout 

the country. For example, in Chicago job programs find it very hard to 

get unemployed youth to travel three hours daily to jobs offered at $1 . 90 

per hour. 

Some urged that industry consider locating or re-locating operations 

in the cities where workers live; other s said this is not feasible, because 

industrial development would displace homes of poor minority families, or 

be prohibited by zoning and other restrictions. 

One participant said realistically: "We move where it's economic." 

Another added "and where there are good schools." 

In New Orleans, reported Charles Keller, a county-wide government 

has started to revise zoning to provide industrial locations close to the 

central city, coupled with improved local transit. But most cities must 

contend with multiple political jurisdictions at their borders, making it 

much more difficult to plan comprehensive zoning and transportation . 
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A few examples of employer efforts to improve transportation: 

-In Los Angeles, North American Aviation and several other large 
companies, individually or jointly, are providing bus transportation 
to bring central city ghetto residents out to jobs.y 

- In Long Island, New York, a company located in an industrial park 
with 134 other firms which employ 10,000 people and suffer a chronic 
shortage of unskilled and semi-skilled workers has helped start a 
pilot program of bus service from areas of high unemployment, aided 
by a federal grant. So far, employers, employees, and bus company 
are very pleased with the results.2/ 

Better transportation systems were recognized as an urgent short

term need. However, some participants felt that the only long-range 

solution is available housing for minority workers, and all workers, at 

prices they can afford, near their jobs. 

Housing 

"Business is becoming very aware ..• that the question of jobs and 
education and housing are not seP,arate problems. They are related." 

Paul Stuber, Employment Practices 
Reynolds Metals Company 

"As we move to the suburbs and surrounding communities ..• housing 
must be found •.• where ..• jobs are." 

Edward W. Siebert, Civic Affairs 
Manager, Caterpillar Tractor Co. 

A number of large companies first became involved in housing 

discrimination problems when badly needed professional Negroes turned 

down job offers because they could not find suitable housing for their 

families. But a few companies and employer groups are now more actively 

involved in the problem of housing for workers at all levels. 

1/ See Part II page 
2/ See Part II page 
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-When North American Aviation moved a large operation to Palmdale, 
California, "the only place Negroes lived was a little shantytown 
way outside ... we had to talk to local business people, bankers, 
and real estate people. We said, "We're coming up here, we've got 
this kind of a work force, what are you going to do about it? Well, 
they began doing something about it. If whites can move to the 
suburbs, Negroes ought to be able to move there," said Dwight Zook. 

-The Caterpillar Tractor Company, largest single employer in the 
state of Illinois, has a~tively supported local and state fair 
housing legislation and has worked to involve other business and 
industry l eade rs in programs for ope n housing and e limination of slum 
housing . The company a lso assures tha t housing lis ted by its trans
ferred employees is available to all.1/ 

-When the Boeing Company in Seattle radically increased its employment 
last year from 60,000 to 90,000, it recognized that housing 
discrimination was a barrier to minority employment. The company 
set up its own l isting servi ce , permitting any house, apartment, 
or lodging to be liste d wit hout f ee providing i t wa s ope n without 
discrimination. The company got about 2,000 listings. Major 
expansion is finished, but the company is continuing the service. 

-Reynolds Metals Company opened a new plant in a deep South area 
whe r e no Negroe s lived . The company first expl a ine d to the c i ty 
gove rnme nt and r eal esta t e pe opl e tha t Negro worke rs would be coming 
and asked their support and c oope r ation. "We are pleas e d to say 
that we got it," s a id Paul Stuber , Reynolds Employment Practices 
Manager. Ne groes at various job levels were able to find suitable 
housing. "We think the pre -planning tha t went into this paid 
direct dividends. " 

-AHAC i n Huntsv i lle, Al a bama, has a l s o he lpe d Negr o employees get 
housing in white areas . The Association has worked t o get more 
low cost r enta l housing and public housing , t o rehabilita t e substandard 
housing, and t o r e locate displ aced familie s. It organized a committee 
r e pre se nting t he Home Builders As socia tion,Boa rd of Realtors , 
Mortgage Bankers, Hous ing Au t hor ity, and others concerned to get 
action on t hese problems.I/ 

- I n Ch icago, as t he Conference was meeting, thousands of bus inessmen 
were part ic i pa t ing in a Good Neighbor Proje c t, hol ding workshops i n 
suburban and metropol i t an Chicago areas to debunk myths and fe a r s 
about fal l i ng prope rty values and e ntrance of minority fami l ies i nto 
neighborhoods. The Pro j ect was sponsored by t he Leadership Counc i l 
for Metropolitan Open Communities headed by Joseph Cook, President 
of the Illinois Bel l Telephone Company. 

1/ See Part II page 
2/ See Part II page 
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But a participant commented that the involvement of business in 

housing problems appears to be still fairly limited, and not recognized 

as an essential, economic business factor. When General Electric 

Company took the case of a Negro engineer who had not been able to get 

a house in the Philadelphia area to the State Human Relations Commission, 

"we were told that this was the first time an employer in the State 

of Pennsylvania had made any statement ..• in the interest of fair 

housing," said George Lehman, of General Electric. 

Fair housing is not the only problem for minority workers. First 

and foremost, the Negro needs housing he can afford. 

Employers were urged to be more actively involved with basic land-

use policies, zoning, and other political decisions in communities 
) 

surrounding their plants. 

Alvin Echols, Executive Director of the North City Congress in 

Philadelphia, challenged businessmen to look at the inefficient way their 

tax dollar is used: 

.when high-rise public housing is constructed in the ghetto 
at a cost per unit of $21,000 or more for which you can build .. 
at least two $10,000 - $12,000 houses in suburban areas in this 
region." 

Echols warned that if suburban areas are zoned so that it is 

impossible to build low or middle-income housing, fair housing laws will 

be meaningless . Local political units pass restrictive measures making 

it impossible to build lower cost housing. Also, local mortgage requirements 

demand that a man have a minimum income of $6,000 to afford the lowest 

priced currently available housing . "That is a little less than $3.00 
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an hour. Can housing be built for lower income workers? Is rental housing 

available in your area?" he asked. 

Health and Welfare 

In communities where joint employer, or employer-community job programs 

have been established, health and welfare services have been involved 

in their organizational set-up, and used to help provide counsel and 

prepare disadvantaged for jobs. 

In Illinois, the State Chamber of Commerce actively supported a 
major increase in funds for the State Department of Public Aid, 
which has helped reduce relief case loads by providing needed 
counselling, training and supportive services for welfare clients 
to become self-sufficient workers. Employers have cooperated with 
the Department on job-training projects.y 

Health problems remain a major obstacle to reducing unemployment. 

William Robinson, Director of the Cook County Department of Public Aid, 

reported that the majority of those now on "General Assistance" in Chicago 

are there because of "emotional, physical, and psychological reasons . " 

Therefore, the work-training programs which his department has developed 

must have very intensive physical and mental health and other supportive 

services , and this means more staff, and more funds.2/ 

Day Care for pre-school children of unemployed women who want to get 

training and work is another major need. Some employers recalled the 

in-pl ant day- care centers provided by industry during World War II , when 

women we r e a v ital labor source , and suggested that similar efforts might 

be c onside red again . 

1/ See Par t II page 
2/ See Part II page 
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-The KLH Company in Cambridge, Massachusetts, with a high percentage 
of women employees, discovered that child-care problems were a major 
cause of absenteeism. The company has just started an in-plant day
care program and is receiving funds for this pilot project from the 
Children's Bureau of the U. S. Department of Health, Education, and 
Welfare.1/ 

1/ See Part II page 
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THE BUSINESS-COMMUNITY ORGANIZATION 

Business is becoming increasingly involved in community social 

problems. Business-community job organizations are helping business meet 

its job placement problems. Such broad-based groups were seen as the most 

effective means to assure effective employment for the hard-core as well 

as effective community action on social problems obstructing such 

employment. 

-In Huntsville, Alabama, and Newark, New Jersey, the business-community 
organizations originally formed to work on jobs are already deeply 
involved with education, health and welfare, and housing.y 

-In Rochester, New York, the new community job program recognizes 
that its activities must be broadened in the future. A similar trend 
was reported by the Voluntary Council on Equal Opportunity in 
Baltimore. The Community Relations Program of the state-wide 
Associated Industries of Massachusetts has established liaison with, 
and helped coordinate, employment programs, and is now starting to 
work in other areas. 

Once communication among business, minority groups, schools, and 

social agencies is established through a regular working channel, the 

need for broader action becomes evident, and it is easier to start 

cooperative programs. 

Business-community organizations have started in different ways, but 

all appear to have these common essentials: 

-An initial core of dedicated, committed top business leadership, 
men who will go out to sell the idea to others. In some communities 
Plans for Progress firms supplied this core, in others the Chamber of 
Commerce; sometimes leadership was provided by just one or two top 
businessmen. 

1/ See Par t II page 
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-Effective communication and working involvement with genuine 
representatives of the minority community, and the complex of 
private, local, state, and Federal government agencies working 
on community social problems. 

-Full-time staff and budget. Although many groups started with 
·volunteer services of business and community agencies, such as the 
Welfare Federation, all have found it necessary to provide full
time staff once the program gets going. 

-Flexibility in organiz~tion and structure, enabling quick and 
effective response to problems as they arise, rather than fixed 
commitment to a single program. 
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AN ACTION PROGRAM FOR BUSINESS AND INDUSTRY 

Business and industry should be doing much more , right now, on job 

programs for unemployed and on related community problems, said Conference 

participants. Their s ense of urge ncy was borne out by the summer's 

upheavals in cities across the nation. What needs to be done, and 

how to go about it, may differ from community to community, and 

can best be developed by local leadership, participants s aid , but 

certain basic ac tions were suggested : 

-Review and activate an affirma tive equal employment program 
throughout your own compa ny or corporation. Some specific 
recommendations and activities reported at the Conference:1/ 

Concentrate recruitment on t he 80% in the ghetto who can be 
made employable and provide a real reservoir of talent and 
ability,rather than the 10% who can find employment for itself ,or 
the 10% representing chronic problems. 

Develop new r ecruitme nt systems. Let opportunit ies be known 
t hrou gh the use of r ecruiters and organizations in the ghetto . 

Develop new methods of sc r eening and testing prospective 
employees, taking into consider at ion the life experiences 
of the applicant. 

Expand on-the-job training. Downgrade job development programs 
which demand long periods of training prior to job opportunity. 

Consider setting some percentage for "higher risk" employees . 

Develop a counse lling program for new emp l oyees. Initial 
counselling is important to help avoid pitfalls of high interest 
credit buying. Ghetto employees a lso face multiple problems 
in their lives which affect job performance. Housing, heal th, 
l e gal, and other problems could be brought to an on-the-job 
counselor who could refer employees to appropriate service 
agencies in the community. The Counselor should monitor 
the way in which these agencies respond. This monitoring 
would have great impact on how agencies deal with the problems. 
Business contributions to community agencies justify active 
concern about the way they provide service. 

1/ See Part II page for reports of company programs . 
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Help develop credit unions, cooperative purchasing clubs, etc. 
which reduce employees ' need to rely upon exhorbitant credit 
demands often prevalent in the ghetto. 

Develop "worker sponsors " already on the job 
master demands of their new job environment. 
worker sponsors and give them status. 

to help new workers 
Identify such 

Institute rapid, short step promotions where possible. Good 
performance should be rewarded quickly rather than relying upon 
big jumps spaced over longer periods. 

Stimulate educational development of employers and reward it 
where possible by bending rules and employment policies. 

Provide new programs for rapid and cheap transportation to and 
from work. 

Support the work _of employees who attempt to improve their own 
neighborhoods and communities in their free time. Where appro
priate, make small grants to local institutions in which these 
employees are involved. 

Assist development of new business within the ghetto. 

-Promote broader job efforts through trade associations, which can 
concentrate on employment problems common to their particular industry. 
Work throu gh associations of personnel administrators, industrial 
relations managers. Communicate successful action through publications 
of these groups and through company house organs. 

-Urge Schools of Business Administration to add course s dealing 
with the specific problems of qualifying and employing disadvantaged 
minorities. (A participant stated that no major business school 
has such a course today.) 

-Be come actively involved with the quality and content of educat ion-
elementary, secondary, and vocational--in your community. Serve 
on local school boards; establish a continuous relationship and 
interchange with vocational and counselling programs . 

-Use business influence and "muscle" to get housing--at convenient 
locations and at prices they can pay--for minority employees. Recognize 
that adequate housing is an essential factor to get and retain good 
employees. 
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-Help organize a joint business community program. Consider the 
experience of communities which have found it most effective to 
start with a broad-based organization including minority group 
representatives, social and civic agencies, and others to plan 
and work on job and job-related programs.!/ 

Specific groups will differ in each community, but a program might 
start with: 

Chamber of Commerce, Plans for Progress Council, or other employer 
group. 

Representatives of minority organizations, such as NAACP, Urban 
League, CORE, and/or other local action groups, and neighborhood 
organizations which have real contact with minority residents. 
In some areas representatives of Puerto Rican, Mexican-American, 
or other minority organizations should be included. 

Social agencies with services and links to minority community: 
YMCA, neighborhood houses, churches, etc. 

Public agencies: local Employment Service, Board of Education, 
Welfare agency, Youth Opportunity Center, representatives of 
Mayor's office, local human relations commission, etc. 

Council of Churches, Ministerial Alliance and civic groups 
concerned with employment, training, and jobs. 

Some basic guidelines for a community program: 

-Find out what is being done; what needs to be done. 

-Organize to coordina te and support existing programs. 

-Develop new programs to fill major gap& 

-Use experience of other communities as a guide; call on public and 
private resources for advice and assistance;y utilize local resources. 

For example: A local university's urban affairs department can help 
research basic community needs in housing, transportation, 
health , etc. The university can also help develop 
training programs . 

1/ See Part II page for reports on community job programs. 
2/ See following page for some suggested resources. 
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Manpower resources for job programs might include retired 
executives, retired office managers and supervisors, and 
retired foremen and craftsmen. 

RESOURCES 

The NATIONAL CITIZENS' COMMITTEE for COMMUNITY REIATIONS of the Community 
Relations Service is a central resource for information about community job 
programs and technical and financial assistance available from private and 
government sources. 

The Committee will provide: 

- Information about and referral to successful community programs 

- Consultation and technical assistance by task forces of private 
employer and/or Federal experts 

- Assistance in forming a business-civic organization 

- Guidance in developing regional conferences on job and job-related 
problems 

- Informat ion about relevant Federal programs 

Direct contact with proper Federal agency in Washington 

For assistance 1 contact Mr. Charles A. Tuller , Program Director , 
Nat ional Citizens' Committee, Community Relations Service, 
Washington, D. C. 20530 Tel: 202-386-6422 

~ 
A number of other resources for technical assistance on job programs 

and job-related social problems were identified at the Conference. Following 
is a brief listing, by no means all-inclusive: 

Private national organizations 

American Society for Training & Development 
Carl B. Kludt, Director of Community Affairs Program 
4404 South Bixel Street 
Los Angeles, California 90054 Tel:213- 482-4010 

This professional society of industrial training experts has provided 
staff and technical assistance to community job programs in the Los Angele s 
area. It now offers to help other communities organize effective programs 
and financial support from private and government sources. 

1/ For information on other programs mentioned in text, refer to Participant 
List a t the end of this section. 
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The Board for Fundamental Education 
Dr. Cleo W. Blackburn, Executive Director 
146 E. Washington Street 
Indianapolis, Indiana 46204 Tel:317-639-4281 

Designs iR-plant basic education 
Courses from illiteracy level to 
other services to help dis
pre-vocational counselling, 

A non-profit institution. 
programs geared to company needs. 
high school equivalency. Provides 
advantaged help themselves, such as 
education in consumer economics. 

Chamber of Commerce of the United States 
Mr. Richard L. Breault, Manager 
Community & Regional Resources Developnent Group 
1615 H Street, N. W. 
Washington, D. C. 20006 Tel:202-659-6170 

Consultation on job programs, community development programs 
and creating the business-civic organization. 

Film: "A Tale of Four Cities" (34 mins.) How Business is Taking 
the Lead on Community Problems 

_MIND (Methods of Intellectual Development) 

Mr. L. T. Knauff, Vice President 
18 W. Putnam Avenue 
Greenwic h, Connecticut 068 30 Tel:203-869-1350 

Originally developed by the NAM as a pilot basic education 
program to upgrade employees, this program is now a subsidiary of the 
Corn Products Company. It will conduct training programs or provide 
consultant service to help companies set up their own programs. 

Plans for Progress 
1800 G St. N. W. 
Washington, D. c. 20006 Tel:202-961-5556 

A small sta ff loaned by member companies,assists in organizing 
local merit employe/ councils and conducts local manpower development 
seminars. 

Literature on company "Plans" for equal employment opportunity . 
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STEP (Solutions to Employment Problems) 
William Flynn, Director 
National Association of Manufacturers 
277 Park Avenue 
New York, New York 10017 Tel: 212-826-2100 

A continuing series of writte n case 
are meeting specific employment problems: 
grading, basic education, recruiting, etc. 

studies deta i ling how companies 
training, re-training, up-

Staff assistance to aid businessmen and business-community organizations 
on job programs. 

Film: "The Bridge" (20 mins.) What Business Can Do to Help on 
the Dropout Problem 
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Community Job Programs 

Listed are some of the organizations referred to in the 
report which should be able to provide details on structure, 
organization and program. Some may be able to give further 
assistance. 

Associated Industries of Massachusetts 
Walter Palmer, 
Director of Human Relations 
4005 Prudential Tower 
Boston, Massachusetts 02199 Tel: 617-262-1180 

Association of Huntsville Area Companies 
L. C. McMillan, Director 
2205 E. University Drive 
Huntsville, Alabama 35805 Tel:205-539-8174 

Business & Industrial Coordinating Council 
William A. Mercer 
Coordinator, 
46 Branford Place 
Newark, New Jersey 07102 Tel:201-622-3750 

Employment Opportunities Committee 
Indianapolis Chamber of Commerce 
Carl R. Dortch 
Exec. Vice-President 
320 N. Meridian Street 
Indianapolis, Indiana 46209 Tel:317-635-6423 

JOBS NOW Project 
C. Joseph Ehrenberg, Jr. 
Executive Director 
1020 S . Wabash Avenue 
Chicago, Illinois 60605 Tel:312-922-3414 

Los Angeles Merit Employment Committee 
Merl R. Felker, Chairma n 
Douglas Aircraft Company 
3000 Ocean Park Blvd. 
Santa Monica, California 90406 Tel:213-399-9311 

Opportunities Development Corporation 
Dr . Allan H. Bush, Executive Director 
121 Ellicott Street 
Buffalo, New York 14202 Tel:716-8 54-4060 



Rochester Jobs Incorporated 
Edward Croft, Director 
Sibley Tower Building 
25 North Street 
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Rochester, New York 14604 Tel: 716-232-2600 

Tri-Faith Employment Project 
Monroe Sullivan, Coordinator 
116 South Michigan Avenue 
Chicago, Illinois 60603 Tel: 312-263-2558 

Voluntary Council on Equal Opportunity 
Alfred P. Ramsey, Chairman 
1901 Gas & Electric Building 
Baltimore, Maryland 21203 Tel: 301-752-5260 

Work Opportunities Unlimited 
Mr. Fred Karches, Director 
1700 South Second Street 
St. Louis, Missouri 63104 Tel: 314-Ma. 1-0929 
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FEDERAL AGENCIES FOR GUIDANCE AND FUNDING 

I. DEPARTMENT OF LABOR, Manpower Administration, Washington, D.C. 20210 ( AC 202) 

A. 

B. 

C. 

Bureau of Apprenticeship and Training - administers programs for 
the development, expansion and improvement of company sponsored 
on-the-job training programs to provide employees in the skilled 
crafts and trades. Some training costs are reimbursable. Program 
grants, technical assistance and printed materials are available 
for employers. 

CONTACTS: Mr. Hugh c. Murphy, Administrator • 
Mr. George W. Sabo, Deputy Administrator 
Mr. Robert C. McConnon, Director, Office 

of On-the-Job Training •••••• 

961-2644 
961-2483 

961-5244 

Office of Manpower Policy, Evaluation and Research - provides grants 
for experimental and demonstration programs involving new approaches 
and innova tive techniques in such a r eas as recruiting, counseling, 
training and placement, which are suitable for action programs; in
clude basic education and occupational training.~/ Grants, technical 
assistance and printed materials are available. 

CONTACT: Mr. Judah Drob, Chief , Division of Program 
Utilization, Office of Special Manpower 
Programs •.••...•••••••••• 961-2232 

Bureau of Work Programs - administers several employment-training 
programs through which employers can hire "participants" or serve 
as sub-contractors. 

Neighborhood Youth Corps - provides part-time work and on-the-job 
training for high school age youth from 
low-income f amilies, through gr ant s to 
local sponsoring group s; a lso provides 
for training costs to private employers 
for OJT projects in which employers 

Special Impact Program 
pay wages. 
provides a work-training experience for 
persons 16 and over who are unemployed or 
member s of low-income families, via 
projects in and for poverty-stricken 
urban communities and neighborhoods , through 
grants to local sponsoring groups. 

1/ OMPER also administers programs of indirect assistance to employers: a 
pilot program of relocation assistance allowances, of grants and loans , 
to involuntarily unemployed workers who can obtain jobs from employers 
in other localities; and a program of occupational training and retra in
ing of persons in designated redevelopment areas, to qualify them for 
existing job vacancies, among other positions. Grants, technical assist
ance and printed materials are available. 
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New Careers Program and 
Operation Mainstream are adult work-training employment 

programs geared first toward positions 
in public service and ultimately to 
permanent positions in private industry 
as well, through grants to local sponsor
ing groups. 

(These programs are generally sponsored by public agencies, com
munity action groups or private non-profit organizations.) 

CONTACTS: Dr. James F. Tucker, Director, Office of 
Operations •••••••••.•••• 961-5545 

Mr. Leonard Burchman, Director, Office 
of Public Affairs • • . • • . • 961-3784 

(The best contacts for specific in
formation on these programs are the 
seven Regional Directors of the Bureau, 
since grant decisions are made at this 
level, not in the Washington office.) 

D. Bureau of Employment Security - provides several information and tech
nical assistance services to private employers through the United States 
Employment Service, operating through the state employment agencies: 
Community Employment Programs, Industrial Services, Farm Labor Services, 
Job Market Information, Smaller Community Programs, and Youth Oppor
tunity Centers. Employers should contact the individua l state employ
ment agencies which operate these programs or 

CONTACT: Miss Ruth Barth, Acting Director, 
Office of Information . . • • • • 961-2822 

II. DEPARTMENT OF HEALTH, EDUCATION AND WELFARE, Washingt on , D.C. 20201 (AC 202) 

A. Off i ce of Educa tion -

Division of Manpower Development and Training - in conjunction 
with the Manpower Administra tion , Depa rtment of Labor , adminis
ters gr ants, contracts , and technica l ass istance for bas ic edu
cation progr ams to a c company on-the- job and classroom tra ining 
projects, to sta t e agenc i e s and t o privat e indus try. 

CONTACT : Dr. Howard A. Matthews , Director , Div i s ion 
of Manpower Development and Tra ining . • • 963-7132 

B. Socia l Re habilitation Serv i ce -

Bureau of Family Ser vices - administer s the Work Exper i ence Program 
thr ough whi ch actua l and potentia l we l far e r ecip ient s are provided 
with a comprehensive range of work ex peri ence and trainin g, and 
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social and educational supportive services; to hire trainees from 
this program, employers should contact their local or state welfare 
agency through which grants are administered, or for basic in
formation. 

CONTACT: Mr. Andrew Truelson, Chief, Office of Special 
Service, Assistance Payment Division. 963-3157 

C. Welfare Administration -

Children's Bureau - administers several grant programs- appropriate 
for child day-care centers, to local and state welfare agencies. 
Employers can use these programs for the care of children of em
ployees who cannot otherwise obtain care for them during working 
hours. (The local welfare agencies can also obtain funds from 
other sources, e.g., Headstart, appropriate for day-care centers.) 
Employers should request assistance directly from the local welfare 
agency. Program information is available from the HEW Regional 
Offices or 

CONTACT: Miss Gertrude Hoffman, Specialist on 
Day-Care Services ••••• 963-5045 

III. OFFICE OF ECONOMIC OPPORTUNITY, Washington, D.C. 20506 (AC 202) 

A. Cormnunity Action Programs - administers a grant program for demon
strations and unique experimental projects, appropriate for private 
industry participation, in the areas of manpower and education, 
among others. Employers should submit specific proposals and 
programs. (Regular manpower programs in OEO are administered 
through the Department of Labor.) 

CONTACT: Mr. Gerson Green, Director, Research 
and Demonstrations Division. • • • • 382-2737 

B. Job Corps - provides a program of basic education, skill training 
and work experience for men and women ages 16 through 21. Employers 
can participa te in the program by hiring "graduates" of the Corps, 
or by contracting to establish and operate a Corps Center. For 
hiring, employers with a single plant operation should contact 
their Regional OEO Office; those with larger operations . 

CONTACT: Mr. David Oestreich, Chief, Placement 
Division ••••••••••••• 

For submitting proposals for operating Centers, employers 
should 

CONTACT: Mr. John Donohue, Chief of Procurement, 
Contracts Divis ion •••• 

382-5312 

382-3751 
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IV.DEPARTMENT OF HOUSING AND URBAN DEVELOPMENT, Washington, D.C. 20410 
(AC 202) 

Metropolitan Development 

Urban Transportation Administration - administers a demonstration grant 
program and a capital grant program for studies and projects on the 
transportation needs for employment. Employers can participate 
in these projects by submitting proposals and requests to their 
local public transportation authorities which are the .official grant 
recipients in the programs. 

CONTACTS: Mr. Robert H. McManus, Director, Division 
of Project Development (for capital grants) .• 382-5374 

Miss Hartley Campbell, Division of Demon-
strations Programs & Studies (for demon-
stration grants) •..•.•.....•...•.......••.•• 382-3783 

Model Cities Programs - low rent public housing Urban Renewal 
Projects. 

CONTACT: Mr. Elliot Roberts, Information Officer • • • •.. 393-4160 

V. DEPARTMENT OF COMMERCE, Washington, D.C. 20230 (AC 202) 

Economic Development Administration - administers two programs in 
employers can participate : business loans are available to firms 
for building or expanding in designated EDA areas; and technical 
assistance grants are available on a limited basis to employers 
for funding certain employment projects. Loans and grants are 
awarded by the EDA Regional Offices; for general information . 

CONTACT: Mr. Morton Baill, Chief, Industrial Projects 
Division, Technical Assistance Office • ....... 967-2812 
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November 28, 1967 

Honorable Ivan Allen, Jr. 
Mayor 
City of Atlanta 
City Hall 
Atlanta, Georgia 

Dear Mayor Allen: 

I appreciate your very fine connnendation 
of the Connnunity Relations Connnission on the "Today 
in Georgia" program of Monday, November 27. 

I thank you personally for your most 
gracious remarks about my role as Chairman. 

I feel earnestly, that what progress we 
have made this year is, in a large measure, due to 
your strong and unfailing support. 

Yo~ ~er~: /~ 
Irving K. Kaler 

I KK: lfk 

-
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TD : Mr . Irving Kaler, Chairman 

From: Eliza K. Paschall, Ex ecuti ve Director 

RE: Metro*Atlanta Civil Defense 

I was f i nally able to reach Mrs. Velma Strode, i n t he 
Community Relations Service of the Justice Department 
t his morni ng , Her instructio ns were that we hould make 
a local i nvestigation of the situa tion a nd if we are not 
a ble to clear matters up, then we should send her a full 
report a nd s he will tak e it u p with the proper people t h e r e . 

As has bee n said, the re a re t wo separate issues. One is 
the employment of Mr . J ohnso n. Th e other is th e employ
ment pattern of the civil de f e nse organization. Wo uld 
it be in order now to ask Ge neral Wo odward to a n swer the 
follo wi ng questions: 

1 . Are there Negroes now employed by Civil Defense? 
2. If so , what positio ns do they hold? 
3. Ha v e t here in the past been Negroes employed ? 
4 . If so , what posi tio ns ha v e they he ld? 
5. What is the i nvolvement o f Negroes in th e volunteer 

activ i t ies of civil defense? Wo uld it be helpf u l 
to i nvite Mr . J ohnson a nd General Woodward ta ou r 
December 15th meeting? 

EKP/ce 
cc Mayor Allen, Vicer Ma yor Massell 

Rev . J. D. Grier,~ 1 Mr. J esse Hill 
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